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1. IlepeveHb MUIAHMPYEMBbIX Pe3yJIbTATOB 00y4eHHs MO JUCHUIINHE, COOTHECEHHBIX €
IUIAHMPYEeMbIMH Pe3yJIbTATAMM 0CBOCHHUSI 00pPa30BaTeIbHON NMPOrpaMMbl

1.1. Jucrumuuna b1.B.02 «TexHonoruu mpoaBHXKEHUsS TOCTHMHHYHOrO mnpojaykra / Hotel

product promotion technologies» obecrnieurBaeT OBIaJCHUE CICTYIOUIMMHU KOMIIETCHIHSMH C YIETOM

Jramna:
Kon
Kon HauMenoBanue HauMeHnoBanue KOMIOHEHTA
KOMIIOHEHTA
KOMIIETeHIIMH KOMIIETeHLIMH KOMIIETEHI[H U
KOMIIETeHIIMH
Cnocob6eH pa3pabaTbIBaTh
Y BHEAPATH
MapKETHHTOBLIE
p Croco6eH 000CHOBBIBATH
MHHOBAIlMH Ha
MapKETHUHTOBYIO KOHIIEIIIUIO
IpEeANPUITHIX chepbl p yio ten
FOCTEIPHIMCTBA U npeAnpusITHS chepbl TOCTSIIPUUMCTBA U
IIKc-7 0O0IIECTBEHHOTO IIUTAHUS InKc-7.1 0O0LIIECTBEHHOI'O IIUTAHUS C
1 pCAIN30BBIBATE UX C HCIIOJIb30BAHUEM COBPEMEHHBIX
HCIIOJIL30BaHUEM
MH(OPMALMOHHO-KOMMYHHUKATUBHBIX
UH(POPMAIIMOHHO- g
TEXHOJIOTHI

KOMMYHHKAITMOHHBIX

TEXHOJIOTHHI

1.2.B pPeE3YyIbTaTC OCBOCHUA JUCHUIIMHEBL Y CTYACHTOB JOJIKHBI OBITh C(i)OpMI/IpOBaHBIZ

OTO/TD
(npu nanuuuu
P 5 / Kon
npogcmandapma) KOMIIOHEHTA Pe3yabTaTsl 00yueHust
TPYAOBBIC MJIH KOMIIETeHIIUH
npogeccuoHaJbHbIC
AeHCTBUSA
OT®. D. Yupasnenue Ha YpPOBHEe 3HAHHUIi: METOIBI U CIOCOObI (HOPMHUPOBAHUS
HPOIECCOM (PMHAHCOBOTO TOCTHHUYHOTO IIPOAYKTA, COOTBETCTBYIOIIETO TPEOOBAHUAM
KOHCYJIbTUPOBaHUS B NOTPEOUTENs; METOAbl M CHOCOOBI  MPOIBHIKCHHUS
oprasusatmy (MojpasaeeHun)/ TOCTUHHUYHOTO  TPOAYKTa; TEXHOJOTMM TIOMCKa U
T. D/03.8 Brepenue WCTIOJIB30BaHMS Pa3IMYHBIX UCTOYHUKOB MH(OpMAIMK MpU
. (hopMHPOBaHUH TOCTHHUYHOT'O TIPOJIYKTA.
WHHOBAIIMOHHBIX TEXHOJIOTHH U — —
. HA YpPOBHe YMEHHMii: CIOpPOEKTHPOBaTh TOCTHHUYHBINA
W3MEHEHU B yIpaBIeHUH .
MKe-7 1 MIPOJYKT, COOTBETCTBYIOIIMI TPEeOOBaHHUAM MOTPEOUTEIS;

JACATCIIBHOCTHIO CETH TOCTHHHUIT

OT®. D. Crparernyeckoe
YIPaBIEHUE Pa3BUTHEM CETU

OpraHW30BaTh pabOTy IO MPOIBIKEHUIO TOCTUHUIHOTO

MPOAYKTa; HAXOAWTh W  HCIOJNB30BaTh  pa3jInvHbIC
HMCTOYHUKHU UHpOpMAIIH npu (hopmupoBaHUH
TOCTHHUYHOTO MPOJIYKTA.

Ha YPOBHe HaBBIKOB: crocobamu (opmupoBaHUs

TOCTUHUYHOI'O IIPOAYKTAa, COOTBETCTBYIOLICTO Tpe6OBaHI/I51M
HOTpe6I/ITeJI$I; HaBbIKaMH 110 NPOABHMIKCHUIO T'OCTUHUYHOT'O

MPOAYKTa; CIIOCOOHOCTBIO  HWCIOJB30BATh  pa3IMyHbIC




OT®/T®

(npu nanuuuu
npogpcmanoapma)l
TPYAOBbIE WIH
npogdeccuoHaJbHbIE
IeicTBHUS

Kon
KOMITIOHEHTA
KOMIIETEHIIHH

Pe3ysabTarsl 00y4yeHnusi

MPENNPUIATAN TUTAHUS/
T®. D/03.8 Bueapenune
MHHOBAITHOHHBIX
TEXHOJIOTHI U U3MCHCHUHN B
YIIPaBJIECHUHU JIESITENBHOCTHIO
ceTu
NPEANPUATHN TUTAHUA

HCTOYHUKHU
TOCTUHUYHOI'O MPOAYKTA.

UHpOpMaIH npu

(hopmMHupoBaHUH

2. O0beM U MeCTO TUCHHUILINHBI B CTPYKTYpe 00pa30BaTeibHON NPOrpaMMbl

O0BeM THCHUILTHHBI

OO01mmast TpyI0eMKOCTh JTUCHUIUTHHBI COCTaBIsIeT 3 3a4eTHhIe enuHuibl, 108 akamgem. yacos /

81 actp. yacos.

Buj padorsl

TpyroemMkocTs
(B akageM.uacax)

TpyroeMkocTh
(B acTpoH.4acax)

Ounasn/3a04Hasn Ounas/3a0uHasn
OO01asi TPY10€MKOCTh 108/108 81/81
KonrakTHas padoTa 50/14 37,5/10,5
Jlexuun 16/6 12/4,5
[MpakTHyeckue 3aHATHS 32/6 24/4.5
JlaGopaTopHblie 3aHITHS - -
Koncynbranuu 212 15/15
CamocTosiTeTbHAsSI paboTa 22/85 16,5/63,75
Kontposb 36/9 2716,75

CDOpMBI TCKYLICTO KOHTPOJIA

YCTHBIN OIpoc, pedepar
(mokian, acce)

YCTHBIN o1poc, pedepaT

(mokuman, acce)

DopMa NPOMEKYTOYHOH

aTTeCTallun

JK3aMeH

IK3aMeH

MecTo AMCHHMILVIMHBI B CTPYKType 00pa30BaTeIbHOM NPOrpaMMbl

Hucnumraa b1.B.02 «TexHonoruu npoasmwkeHus: roctuHugHOTo npoaykra / Hotel product

promotion technologies» oTHocuTcs K BapuaTHBHOW YacTH MPO(eCcCHOHATBHOTO MUKIA y4eOHOTO

riaHa HampasneHus 43.04.03 «[octunnunoe neno» mnpodmib «KopropaTuBHbIE cTpaTeruu

TOCTHHUYHOI'O OM3HECa.

Lenbto nucummumasl 51.B.02 «TexHomoruu npoaBmXeHUs: TOCTUHUYHOTO npoaykTa / Hotel

product promotion technologies» sBnsercss ¢popmHupoBaHHE y CTYIEHTOB 3HAHHS OCOOEHHOCTEH




(dbopMHpPOBaHUS U TPOABMKEHUS TOCTUHUYHOTO MPOAYKTA, MOITYYEHHE MPAKTUUECKUX HABBIKOB IO
pean3alnuy MpoeKToB Mo GOPMUPOBAHUIO U MPOJIBUKEHUIO TOCTUHUYHOTO MPOAYKTA.

JucuumninHa ocHOBbIBaeTcs Ha 3HaHUU cienyomux aucuuruinid: b1.0.09 «MapkeTtuHroBbie
uccienoBanus B cdepe rocrenpuumctBay, b1.0.10 «CoBpeMeHHBIC TEXHOJOTUH M OPTaHU3AIUS
TOCTUHUYHOM J€ATEIHbHOCTH.

Hucturmuabl  HeoOxoauma Juisi  m3ydeHus kypca b1.0.11  "lIporHosupoBanue u
IUTAaHUPOBaHNE TOCTUHUYHOM 1€ TeIbHOCTH, 3aBEPILIeHUs paOOThI HaJl MArKCTEPCKOM AUccepTalueH.

JlucuuninHa MOKeT pealn30BbIBATHCA C IPUMEHEHHUEM TUCTAHIIMOHHBIX 00pa30BaTEIbHbBIX
texHonoruit (nanee — J10T).

Joctyn k cuCTeM€ MAMCTaHUMOHHBIX O0Opa30oBaTENbHBIX TEXHOJOTUN OCYIIECTBISETCA
KKJIBIM OOyYaronIuMcs CaMOCTOSITEIBHO ¢ JI000OT0 yCcTpoiicTBa Ha mopraie: https://sziu-
de.ranepa.ru/. Ilaponas U JOTMH K JUYHOMY KaOWHETY / MPOQUII0 MPEAOCTABIACTCS CTYACHTY B
JIeKaHaTe.

Bce ¢dopmbl Tekyiero KOHTpOJIS, MPOBOAMMBIE B CHCTEME IMCTAHIIMOHHOTO OOy4YeHUs,
OLICHUBAIOTCSI B CHCTEME AMCTAHIIMOHHOTO o0yuyeHHs. JlocTynm K BUAECO M MaTepuanam JEeKIUil
MIPEIOCTaBIIACTCS B TEUYEHHE Bcero cemecrpa. JocTynm K Kaxkaomy BuAy pabOT M KOJIUYECTBO
MIOTIBITOK Ha BBIMOJIHEHUE 33IaHUS TIPEIOCTABIISICTCS HA OTPAHUYEHHOE BPEMS COTJIACHO PETJIaMEHTY
mucuumuHel, onyonukoBanHoMy B CZ1O. IlpenonaBaresns OlleHUBAET BHIMOTHEHHBIE 00y4atomuMCs
pabotsl He o3aHee 10 pabouux IHEH mociae OKOHYAaHUS CPOKA BBHITOTHEHUS.

W3ydeHne NUCIUIUIHHBI OCYIIECTBIISETCS B TCUEHHUE OJJHOTO CEMeCTpa: JIsl CTYIEHTOB OYHOM
dbopMbl 00yuenus — Ha 2 cemectpe 1 kypca. [Qns 3aouHoit Gopmbl H3ydeHUE IUCHUILIMHBI
ocyuiecTBisiercs Ha 1 u 2 kypcax

3. Coaep:xkaHue M CTPYKTYpa IMCHHUIIHHBI

3.1. CTrpykTypa IMCHHIIIHHBI
Ounas popma odyuenusn

Ne ni/m HaumeHoBaHue TeM O0beM TUCHUNIMHBI (MOYJIs1), Yac. ®Dopma
H/WJIH pa3iesioB TeKyLlero
Bcero | KonrakTtHasi pabora ody4yaromuxca | CP KOHTPOJIsI
¢ mpenoaaBaTteiemM ycneBaeMocTn**,
10 BUAAM YYeOHBbIX 3aHATHIA NPOMeEKYTOUHOI
J/0oT | Jap/ | m3/ | Kcp* arrectauuu
JA0T A0T
Tema [IponBuxenue
1/Topic | rocTHHHYHOTrO
1 MpOAYKTa Ha
. 17 4 8 ) YO, P (4,9
peiake/Promotion of a P ULI)
hotel product to the
market
Tema JInunble IpOJaXU B
2/Topic | uanycTpHH 17 4 8 5 YO, P (4,9)
2 TOCTENPUUMCTBA




/Personal Selling in the
Hospitality Industry

Tema Hcnons3oBaHue
3/Topic | pexiIaMHBIX HOCUTEICH
3 B TOCTUHHUYHOM OM3HEce
y 18 4 8 6 YO, P (4,9
/The use of advertising P UL9)
media in the hotel
industry
Tema TexHonoruu ayaura u
4/Topic | ympaBieHHs poaakaMu
4 /Audit and sales 18 4 8 6 YO, P (1,9)
management
technologies
ITpoMexkyTOUYHAs ATTECTAITHS 36/27 KouncyabTamuu — 2/1,5 IK3ameH
B : 22/16,
cero 108/81 | 16/12 32124 | 2015 é °
Ipumeuanue: KCP* ne 6xooum 6 o6vem oucyuniuHul.
** VO — yemuwiti onpoc, P ([,3) — pepepam (0oxnad uau scce).
3aounasn ¢hopma odyuenusn
Ne ni/m HaumenoBanue Tem O0beM TUCHUNIMHBI (MOYJIs1), Yac. ®Dopma
H/MJIM pa3/ieioB TeKylIero
Bcero | KonraktHas padora odyuyaromuxcsa | CP KOHTpOJISt
¢ mpenojaaBaTejieM ycneBaeMocTH**,
110 BUAAM Y4eOHBbIX 3aHATHIA POMEKYTOUHO
J/IOT | P/ | 13/ | KCP* arrectatn
J0T J0T
Tema [IpoaBukenue
1/Topic | rocTHHHYHOIO
1 MpOAYKTa Ha
. 22 22 P
peiake/Promotion of a YO, P (L9)
hotel product to the
market
Tema Jlnunble mpogaxu B
2/Topic | uamycTpun
2 TFOCTENPUUMCTBA 24 2 2 20 YO, P (1,9)
/Personal Selling in the
Hospitality Industry
Tema Hcnonb3oBanue
3/Topic | pexiaMHBIX HOCUTECH 26 2 2 22 VO, P (11,9)
3 B TOCTUHHYHOM OM3HECE
/The use of advertising




media in the hotel

industry

Tema TexHonoruu ayaura u

4/Topic | ynpaBieHus MpoaaKaMu
/Audit and sales 25 2 2 21 YO, P (1,9)
management

technologies

IIpomexxyTouHas aTTecTanus 9/6,75 Koncyabramum — 2/1,5 IK3aMeH

85/63,7

Bcero (akan/actp): 108/81 6/4,5 6/4,5 211,5 c

3.2. Conep:xanue TUCHUTNIUHBI

Tema 1. HpO}]BI/I)KeHI/Ie TOCTUHUYIHOI'O MMPOAYKTA HA PBIHKE.

OcHOBHBIE CPEJICTBA MPOJIBUKEHUSI TOCTUHUYHOTO MPOIYKTa Ha PHIHOK: MEXJIUYHOCTHBIC (JIUYHBIE
MPOJAXH, CBA3M C OOIIECTBEHHOCTHIO) UM BHEJIMYHOCTHBIE (CTUMYJIMpPOBaHUE COBITa, peKiIama).
CrocoObl  CTUMYJIHPOBAHUS COBITOBOM JEATENILHOCTH: TEXHOJOTHUYECKHUe, 00pa3oBaTeibHbIE,
HeMaTepuajbHble, MaTepUaIbHbIC.

Topic 1. Promotion of a hotel product to the market.

The main means of promoting a hotel product to the market: interpersonal (personal selling, public
relations) and non-personal (sales promotion, advertising). Ways to stimulate sales activities:
technological, educational, intangible, material.

Tema 2. IlepcoHabHbIE POAAKHA YCJIYT B TOCTHHHYHOM OU3Hece

BrisiBneHHe NOTEHUHAIBHBIX KIMEHTOB TOCTMHUYHBIX mOpeanpustuid. [loaroroBka mpe3eHTauuu
nponax. [IpoBeneHue mnpe3eHTaAMM TPOAAXK: OTKPHITHE MPE3EHTALMH, BOBJICUYCHUE KJIMEHTA B
MpOLECC MPE3CHTAIMH, MPEJICTABICHNE TOCTUHUYHBIX YCIYT, MPEOIOJIECHUE BO3PAKEHUN KIMEHTA,
3aKpBITHE TPE3EHTAIMHU U MOCIeayIolas padoTa ¢ KiueHToM. [1oBbIIeHNEe TPONU3BOIUTEIHLHOCTH U

MPOJIaXK B TOCTUHHYHOM OHM3HEce
Topic 2. Personal selling of services in the hotel industry

Identification of potential customers of hotel enterprises. Preparing a sales presentation. Conducting
a sales presentation: opening the presentation, engaging the client in the presentation process,
presenting hotel services, overcoming client objections, closing the presentation and following up
with the client. Increasing productivity and sales in the hospitality industry

Tema 3. Ucnosib30BaHuE peKJIAMHBIX HOCUTE/ICH B TOCTHHUYHOM OM3Hece

HapyxcHa;{ PpCeKi1amMa: (I)I/IpMeHHaH BBIBCCKA, PCKIIAMHLIC MIUTHI, IIAKATHI, 6aHHepBI, 9JICKTPOHHBIC
AUCIIJICHU, OSKpPAaHbI, BBICTABOYHBLIC CTCHIBI. BcnomorarensHbie cpeacTBa HapyxcHofI PCKIIaMBbI.

8




[MeyatHas pexkiama. Pexiiama B raserax: BEIOOp Ta3€Thl; pa3sMeEIIeHHEe PEKJIaMbL; TTO3UIIMOHUPOBAHUE
pEKJIaMBl; OMpeseieHre pa3Mepa M JU3aiiHa PEKJIAMHOTO COOOIIEHHS; COCTAaBJIEHHE TEKCTa
PEKIIAMHOTO OOpallleHHs; OlEHKa peKiiaMbl. Pexiiama B jKypHalax: BHbI KypPHAJIOB; pa3paboTka
3} HEeKTUBHOrO PEKIIAMHOTO COOOIIEHHMs; co3aanue GpoTon3obpakeHus. PekiiamMa B CrienHaIbHBIX
U3JIaHMAX: KaTajaorax, ClipaBOYHUKAX, exxerogauukax. Onenka 3)(HeKTHBHOCTH I€YaTHOW PEKIaMBI.
JHupexr-meiin peknama (Direct Mail Advertising). Paspaborka kammanuu Direct Mail: coznanme
«rpohuits KiIMeHTay; ThIbl Kammanuii Direct Mail.Co3nanre pexiaMHBIX 00bSBICHHHN TS TPAMOi
pacchutki. OpraHu3anys mporecca npsAMoit MoYToBo# pekiiaMbl. AHaIN3 3P HEKTUBHOCTH KaMITaHH
Direct Mail. AyauoBusyanbhas pekiaMa. Pexiiama Ha pasno: BBIOOpP PajMOCTAaHIMHU; pa3paboTka
PEKJIAMHOTO COOOIICHUS U PaJn0; CTOMMOCTh PEKJIaMbl Ha pajauo; aHaiu3 3()(HEKTHBHOCTH
PEKJIaMHOM KaMIlaHWW Ha paauo. PekjamMa Ha TeJeBUICHHU: BBHIOOD TEJIEKOMIIAHWH; pa3paboTka
PEKJIAMHOTO COOOMLIEHHs IS TEJIEBUACHUSA; CTOMMOCTh PEKJIaMbl HA TEJICBHICHUM, W3MEPEHHE
5} (EeKTUBHOCTH pEKJIAaMHOM KaMIIaHWM Ha TEJIEBUICHUU. Bumeopekiama: BHICOOPOIIIOPHI,
BUJICOKYpHANIBL. KOoMIbIOTEpHas pekiaMa B TOCTHHHYHOM OHW3HECE SBISETCS IMEPCIIEKTHBHBIM
BHUJIOM PEKJIAMBI.

Topic 3. The use of advertising media in the hotel industry

Outdoor advertising: company signboard, billboards, posters, banners, electronic displays, screens,
exhibition stands. Auxiliary means of outdoor advertising. Printable advertisement. Advertising in
newspapers: choice of newspaper; placement of an advertisement; positioning of advertisements;
determination of the size and design of the advertising message; drafting the text of an advertising
appeal; evaluation of advertisements. Advertising in magazines: types of magazines; development of
an effective advertising message; creating a photographic image. Advertising in special publications:
catalogs, reference books, yearbooks. Evaluation of the effectiveness of print advertising. Direct mail
advertising (Direct Mail Advertising). Development of a Direct Mail campaign: creation of a
"customer profile”; types of Direct Mail campaigns.Creation of advertisements for direct mail.
Organization of the direct mail advertising process. Analysis of the effectiveness of Direct Mail
campaigns. Audiovisual advertising. Advertising on the radio: choice of radio station; development
of an advertising message for the radio; the cost of advertising on the radio; analysis of the
effectiveness of an advertising campaign on the radio. Advertising on TV: choice of TV company;
development of an advertising message for television; the cost of advertising on television; measuring
the effectiveness of an advertising campaign on television. Video advertising: video brochures, video
magazines. Computer advertising in the hotel industry is a promising form of advertising.

Tema 4. TexHo10rMH ayAUTA U YIIPABJIEHUS NIPOJAAKAMM.

WNucTpymenTs! noBblIeHUs 3G (OEKTUBHOCTH U ONTHUMM3AIMH CUCTEMBI MPOAAXK. AYAUT CUCTEMbI
KOHKYPEHTHOTO aHajn3a, WCTOYHUKU U HMHCTPYMEHThl KOHKYPEHTHOW pa3BeAKH. MOHHUTOPHUHT
KJIFOYEBBIX [OKa3zaTeied KIMEeHTOB (MOTEHIMal, MA0Js KOIeJdbKa, IOKW3HEHHAs IEHHOCTb,
peHTa0eIbHOCTh M JIOSUIBHOCTH). AHaJIN3 CTPYKTYpbl KIMEHTCKOW O0a3bl. AHalnW3 OCHOBHBIX
nokasareie 3(PGEeKTUBHOCTH NPOAaK: Pe3yJlbTaTUBHOCTb, PEHTA0ENbHOCTb, JAWHAMUKA,



CE30HHOCTh, CTAOMIBHOCTh, (a3oBoCTh. WHCTpYyMEHTHI AJisi MOMCKAa HOBBIX BO3MOXHOCTEH ISt
YBEJIMUYEHUS TIPOAAK.

Topic 4. Audit and sales management technologies.

Tools for improving efficiency and optimizing the sales system. Audit of the competitive analysis
system, sources and tools of competitive intelligence. Monitor key customer metrics (potential, wallet
share, lifetime value, profitability and loyalty). Analysis of the structure of the client base. Analysis
of the main indicators of sales performance: performance, profitability, dynamics, seasonality,
stability, phasing. Tools for finding new opportunities to increase sales.

4. MaTepuaJjibl TEKYIIero KOHTPOJIsI YCIIeBAEMOCTH 00y4alomuxcst
4.1. B xone peaqu3zanuu AUcHUIIMHbBI b1.B.02 «Texnonozuu npoosuixceHus 20CMUHUUHOZO0
npooykma | Hotel product promotion technologies» ucnonb3ywTesi cienyronme MeTOIbI
TeKYylIero KOHTPOJISl yCIIeBAeMOCTH 00y4arOIIUXCS:

Tema u/uam pazaen MeToabl TEKYIIEro KOHTPOJIA
ycneBaemMoCTH

Tewma 1. [IpoaBmKeHNE TOCTUHUYHOTO TIPOIYKTa HA

. CTHBIN onpoc, pedepar (10Ka, acce
perake/Promotion of a hotel product to the market yeTubiit onpoc, pegepar (Aoknaz wim )

Tema 2. JInuHbIe IPOJJAKK B UHAYCTPHU
rocrenpunMctia /Personal Selling in the Hospitality YCTHBIN ompoc, pedepart (JoKJIag UK dcce)
Industry

Tema 3. Mcnonb3oBaHUE PEKIAMHBIX HOCUTEICH B
roctuaryHOoM Gu3uece /The use of advertising media YCTHBIHN orpoc, pedepart (IoKIa WK 3cce)
in the hotel industry

Tewma 4. TexHonornu ayuTa u yrpaBJIeHUs
npoxaxamu /Audit and sales management YCTHBIN o1poc, pedepaT (JOKIIaa WK 3cce)
technologies

B cnyuae peanuzayuu oucyunaunvt ¢ J{OT chopmam 3a0anuii aoanmuposan 0ns naameopmoi
Moodle.

4.2. TunoBble MaTepHaJIbl TEKYLIEr0 KOHTPOJISA YCIeBAeMOCTH 00y4al0IMXCcst
Tunosble oeHOYHBbIE MaTepuabl 10 Temam 1-4

IIpuMepHBIe BONPOCHI IJIsl YCTHOTO 0ONpoca
H3n0ocume meopemuueckue 0CHO8bl N0 OAHHOIU meme (Oaiime onpeoeienust, nepeuuciume
U Hazoeume) u 000CHyime (apymeHmupyiime u RpPoOOEMOHCMPUpPYime) ce0e OMHOUleHUe K
O0aHnHoll meme (HA KOHKPEMHOM npumepe):

Tema 1. IlpoaBuskeHHe rOCTHHUYHOIO POAYKTA HA PHIHOK

Bomnpocsl 1u1st caMonpoBepKu:
1. [Touemy npeanpUATHSM TOCTEIPUUMCTBA HEOOXOIMMO PEKIIAMHUPOBATH CBOIO JICSITEIIBHOCTD?
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2. [lepeuncnure 1enu pexjaambl B UHAYCTPUU TOCTEIPUUMCTBA.

3. Haiite onpenenenue noustuio Public Relations mist mHIycTpun rocTenpuuMcTBa.

4. Kakue QaxkTopsl cieayeT y4YUThIBaTh MpPH IJIAHUPOBAHUM MEPOINPUSATUI 1O CBSI3AM C
00IIECTBEHHOCTHIO B MHAYCTPUU FOCTEIPUUMCTBA?

5. OnumurTe OCHOBHBIE ATalbl MIIAHUPOBAHUS PEKIIAMHON JAESITeIbHOCTU NMPEANPUATUN UHIYCTPUU
rOCTEIPUUMCTBA.

6. KakoBbl mpernMyIiiecTBa UCIOIb30BaHUSI COBMECTHOM peKiaMbl B MHIYCTPUH FOCTEIPUUMCTBA?
7. B ueM paznuuust Mexay MaOJIMCUTH U PEKJIaMOK ?

8. OnuumuTe METObI MPOABUKEHUSI TOCTUHUYHOTO MTPOIYKTA.

Bomnipocsl 11st caMONIPOBEPKU:

1. Why do hospitality businesses need to advertise their activities?

2. List the goals of advertising in the hospitality industry.

3. Define Public Relations for the hospitality industry.

4. What factors should be taken into account when planning public relations events in the hospitality
industry?

5. Describe the main stages of planning the advertising activities of hospitality industry enterprises.
6. What are the benefits of using collaborative advertising in the hospitality industry?

7. What are the differences between Publicity and Advertising?

8. Describe the methods of promotion of the hotel product.

3aganus 151 CAMOCTOSAATEILHOM padoThI:

1. OBocHyiiTe HEOOXO0AUMOCTh pPeKIaMbl B UHAYCTPUU FOCTEIPUUMCTBA.

2. IIpomeMoHcTpHpoBaTh W TNPOBECTH (YHKUMOHAJIBHBIN aHalIM3 OpraHu3aldyd pPeKJIaMHOU
JESTeIbHOCTH B HWHAYCTPUM TOCTEIPUHMMCTBA (Ha TMpHUMEpPEe KOHKPETHOIO T'OCTUHHUYHOIO
IPEIIPUATHS).

3.Pazpa0otaTh pekJaMHbBIM MaH Ui NPEANpPUATUS HUHAYCTPUM TOCTENPUUMCTBA (Ha NpUMeEpe
KOHKPETHOTO TOCTUHUYHOTO MPEANPUITHUS).

4. Pa3zpaboTaTh IJIaH MEPONPUATHH IO CBA3AM C OOLIECTBEHHOCTBIO JUISl NPEANPUATHS UHIYCTPUU
TOCTETIPUMMCTBA (Ha MPUMEpPEe KOHKPETHOTO TOCTUHUYHOTO TPEATIPHUSATHSA).

5. IIpoBecT U 00OCHOBaTh BHIOOP AareHTCTBA IO CBA3SIM C OOIIECTBEHHOCTHIO JJISL MPEIIPUATHS
MHAYCTPUH FOCTENIPUMMCTBA (HA MpUMepe KOHKPETHOT'O TOCTUHUYHOTO MPEIIPUSATHS).

3agaHusA 1J1s1 CAMOCTOAITEIbHOM PadOTHI:

1. Justify the need for advertising in the hospitality industry.

2. Demonstrate and conduct a functional analysis of the organization of advertising activities in the
hospitality industry (using the example of a specific hotel company).

3.Develop an advertising plan for a hospitality industry enterprise (on the example of a specific hotel
enterprise).

4. Develop a public relations action plan for a hospitality industry enterprise (on the example of a
specific hotel enterprise).
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5. Conduct and justify the choice of a public relations agency for a hospitality industry enterprise (on
the example of a specific hotel enterprise).

Tema 2. J/Inunas nmpoaaka ycJayr B rOCTHHUYHON UHAYCTPUU

Bonpoch 1151 camonpoBepKM:
. UTo Takoe JIMYHBIE MPOJAKU B MHIYCTPUU FOCTEPUUMCTBA?
. OnummuTe OCHOBHBIE BUJIbI IMYHBIX MTPOJAXK B TOCTUHUYHON UHAYCTPHUU.
. [IpuBenuTe nepeyeHb U 0XapakTepU3yWTe OCHOBHBIE KATETOPUHU HEBEPOAIbHBIX KOMMYHHKAITHI.
. [lepeuncnure U oxapakTepusyiTe STanbl MPOBEACHUS MPE3CHTALUU IPOIAXK.

1

2

3

4

5. Kakumu 1aHHBIMH HE00X0MMO 00J1a1aTh U1l MPOBEACHUS YCTICIIHBIX MPE3eHTAIN?

6. Kakue nmpueMbl HCTIOJIB3YIOT areHThI 10 MePCOHAIBHBIM ITPOJIaykaM B TOCTHHUYHOM Ou3Hece?

7. I1o xkakuM TPUYMHAM TOPTOBasI MPE3CHTAIUS MOXKET MPOBATTUTHCS?

8. C KakuMu BO3PAKEHUSMHU KIHMEHTOB MOXET CTOJKHYTbCS areHT MpU JIMYHOM MpoJaxke

TOCTMHUYHBIX yCiIyr?

Bonpocsl u1si cCaMONIPOBEPKHM

1. What is personal selling in the hospitality industry?

2. Describe the main types of personal selling in the hotel industry.

3. Give a list and characterize the main categories of non-verbal communications.

4. List and characterize the stages of a sales presentation.

5. What data do you need to have for successful presentations?

6. What are the techniques used by personal sales agents in the hotel industry?

7. For what reasons can a trade presentation fail?

8. What customer objections might an agent face when personally selling hotel services?

3agaHusA 1J151 CAMOCTOAITEILHOMH PadoThI

1. Onpenenute NOTEHIUAIBHBIX KJIMEHTOB TOCTUHUYHOTO MPEANPUTUS (Ha TpUMEpe KOHKPETHOTO
TOCTUHUYHOTO MPEANIPUATHSA).

2. IloAroToBUTh MpE3eHTALMIO MPOJAX YCIYr TOCTHHUYHOIO NpPEAnpusATHs (Ha mpuMepe
KOHKPETHOTO TOCTUHUYHOTO MPEANPUITHUS).

3. IIponeMOHCTpUPOBATH OTKPBITHE NPE3EHTALMU IPOJAX M BOBJICYECHHE KJIMEHTAa B IPOLECC
NPEJCTAaBICHNUS YCIYI TOCTMHHYHOTO MpeanpusATHs (Ha HpUMepe KOHKPETHOTO T'OCTHHUYHOIO
HPEIIPUATHS).

4.IIpoaHanu3nupoBaTh BO3MOXKHbBIE BO3Pa)KEHUS KIMEHTa M CIIOCOOBI MX IMPEOJI0JIEHUS B Ipoliecce
MPE3eHTAIMH YCIYT TOCTUHUYHON KOMITAaHUH (Ha MpUMepe KOHKPETHOM FOCTUHUYHON KOMITAaHHUH).
5. CoctaBuTh MporpamMmy HoOcieaylomeil padoTel ¢ KJIMEHTOM MOCJie MPE3eHTALUU YCIyT
TOCTUHUYHOT'O NPEANPUATHS (Ha IpUMepe KOHKPETHOT'O TOCTUHUYHOTO MPEAIPUSTHS).

3agaHus 1J151 CAMOCTOSITEILHON PadoThI
1. Identify potential customers of the hotel company (using the example of a specific hotel company).
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2. Prepare a sales presentation of the services of a hotel company (using the example of a specific
hotel company).

3. Demonstrate the opening of a sales presentation and the involvement of the client in the process of
presenting the services of a hotel company (using the example of a specific hotel company).
4.Analyze possible objections of the client and ways to overcome them during the presentation of the
services of a hotel company (using the example of a specific hotel company).

5. Draw up a program of follow-up work with the client after the presentation of the services of the
hotel company (using the example of a specific hotel company).

Tema 3. IlpyMeHeHHMe PEKJIAMHBIX CPEJACTB B TOCTUHHUYHON WHIYCTPUH

Bonpocsl 1151 camonpoBepKM:

1. Kakue ¢aktopsl HEOOXOOUMO YYMTHIBATH MpPHU pa3MEUICHUH HApY>KHOM peKJIaMbl s
MPEeANPUATHI TOCTUHUYHON UHAYCTPUU?

2. [IpuBeauTe mprMephl BCIIOMOTATENbHBIX CPEJICTB HAPYKHON PEKIIaMBbl.

3. KakoBbl 0OCOOCHHOCTH pEKJIaMbl JESATEIILHOCTH TOCTHUHUYHBIX MPEANPUATHN B CHEIHATBHBIX
u3JaHusX (Karajaorax, CIpaBOYHHUKAX, €KETOTHUKAX)?

4. KakoBbl MeTO/IbI OIICHKU 3(P(EKTUBHOCTH MEYATHON PEKIIAMBI.

5. Kak coznaetcs npsiMoe Mo4ToBOE peKIaMHOe COOOIIEeHUE ATl TOCTUHUYHOW UHIyCTpUun?

6. OnummuTe OCHOBHBIEC TUIIBI KAMIIAHUN MIPSMOI TOYTOBOW PACCHUIKM B TOCTUHUYHOW WHIYCTPHUU.
7. Kak onpeneiauTb CTOUMOCTh ayJMOBH3yaTbHOU pEKIamMbl?

8. KakoBbI mpeumyIecTBa KOMIbIOTEPHOIN peKIaMbl JUIsi TOCTUHUYHBIX YCIyT?

Tema 3. [IpuMeHeHNe peKJIAMHBIX CPeACTB B TOCTHHHYHOM HHIYCTPUH

Bomnpocel 11 caMONIPOBEPKU.:

1. What factors should be taken into account when placing outdoor advertising for hotel industry
enterprises?

2. Give examples of auxiliary means of outdoor advertising.

3. What are the features of advertising the activities of hotel enterprises in special publications
(catalogues, reference books, yearbooks)?

4. What are the methods for evaluating the effectiveness of print advertising.

5. How is a direct mail advertising message created for the hospitality industry?

6. Describe the main types of Direct Mail campaigns in the hotel industry.

7. How to determine the cost of audiovisual advertising?

8. What are the benefits of computer advertising for hotel services?

3aaHus 1J151 CAaMOCTOAATEIbHON padoThI:

1. Onucarp ¥ npoaHaIM3UPOBaTh HAPYKHYIO PEKJIaMy TOCTUHUYHBIX MPEANPUATUN (Ha mpUMEpe
KOHKPETHOT'O TOCTUHUYHOTO MPEAIPUITHSA).

2. Pa3paboTaTh AM3aiiH U TEKCT PEKIAMHOTO COOOIICHUS AJisi TOCTUHUYHOTO MpeAnpuatvs (Ha
npuMepe KOHKPETHOTO TOCTHHHUYHOTO MPEATPHUSITHS).
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3. Ouenuth 3PHEKTUBHOCTD MEYATHOW peKiIambl AJii TOCTUHUYHOTO MPENNpHsITHs (Ha mpuMmepe
KOHKPETHOT'O TOCTUHUYHOTO IPEAPUSITHS).

4. Pa3zpaboTaTh KaMIaHUIO MPSIMOM OYTOBON PACCHUIKH JJIi TOCTUHUYHON KOMIIAHUH (Ha IpuMepe
KOHKPETHOW TOCTUHUYHOM KOMITaHUN).

5. [IponemMoHCTpUPOBaTh U MPOAHATIU3UPOBATH KOMIIBIOTEPHYIO PEKIaMy.

3ajanus 151 CAMOCTOSATEJILHOM padoThI:

1. Describe and analyze outdoor advertising of hotel enterprises (on the example of a specific hotel
enterprise).

2. Develop the design and text of an advertising message for a hotel company (on the example of a
specific hotel company).

3. Evaluate the effectiveness of print advertising for a hotel company (on the example of a specific
hotel company).

4. Develop a Direct Mail campaign for a hotel company (using a specific hotel company as an
example).

5. Demonstrate and analyze computer advertising.

Tema 4. AyIuT ¥ TEXHOJIOTHH YIIPABJICHHUS NPOAAKAMH

Bomnpocsl 11 caMONIPOBEPKH:

1. Kakue cymecTByIOT METOIbI MOBBIIIEHUS YPPEKTUBHOCTH MPOJAXK?

2. Kak MOXHO ONTUMH3UPOBATH CUCTEMY MPOIaXK TOCTUHUYHBIX yCIYT?

3.Kak npoBoauTCs ayquT cUCTEMbl KOHKYPEHTHOTO aHanu3a?

4. KakoBbl METOJIbI U TEXHOJIOTMH KOHKYPEHTHOM pa3Benku?

5. Kak ocyiecTBisieTcss MOHUTOPUHT KITFOUEBBIX MOKa3aTesel A KITUEeHTOB?

6. Kak mpoBouTCSs aHAU3 CTPYKTYPHI KIIMEHTCKON 0a3b1?

7. Kak mpoBoIuTCS aHAU3 KIIFOUEBBIX MoKka3aTenen 3¢ hekTUBHOCTH TpoaakK?

8. Kakue cyiiecTByIOT TEXHOJIOTMU TOMCKA HOBBIX BO3MOKHOCTEH JJI YBEIUUEHUS TPOJAXK?

Tema 4. AyauT U TeXHOJIOTHH YIIPaBJICHUS NPOAAKAMHU

Bomnpocel 11 caMONIPpOBEPKU.:

1. What are the methods to improve sales efficiency?

2. How can you optimize the sales system of hotel services?

3.How is the competitive analysis system audited?

4. What are the methods and technologies of competitive intelligence?

5. How is the monitoring of key indicators for clients carried out?

6. How is the analysis of the structure of the client base carried out?

7. How is the analysis of key sales performance indicators carried out?

8. What technologies exist for finding new opportunities to increase sales?

3anaHus 17151 CAMOCTOATEIbHON PadoThI:
1. IIpoananu3upoBaTh CYIMIECTBYIONINE METOBI MOBBIIICHHS 3()PEKTUBHOCTH MPOJAXK U
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pa3paboTaTh PEKOMEHIAIMU 10 TOBBIIICHHIO 3(P(EKTHBHOCTH MPOJaX YCIYT JUII KOHKPETHOTO
FOCTHHUYHOIO OM3Heca.

2. PaspabotaTh NPEAJIOKEHUS [0 ONTHMH3AIMH CHUCTEMBI MPOJAXK YCIYr I KOHKPETHOI'O
FOCTHHHYHOI'O OM3Heca.

3. IlpoBecTH ayauT CHCTEMbI KOHKYPEHTHOTO aHajiu3a JJIi KOHKPETHOI'O TOCTHHHUYHOTO
MPEANPHUATHS.

4. TlpoBecTH MOHUTOPUHI OCHOBHBIX IIOKa3aTelieH I KJIMEHTOB (Ha MpPUMEpe KOHKPETHOI'O
TOCTHUHUYHOTO TIPEIITPHSITHS ).

3ajanus 151 CAMOCTOSATEJILHOM padoThI:

1. Analyze existing methods to improve sales efficiency and

develop recommendations for improving the efficiency of sales of services for specific hotel business.
2. Develop proposals for optimizing the service sales system for a specific hotel business.

3. Conduct an audit of the competitive analysis system for a particular hotel enterprises.

4. Monitor the main indicators for clients (on the example of a specific hotel business).

TunosBblie oleHOYHBIE MaTepUAIbI 10 TemaM 1-4
IIpumepHbIe TeMbI 1JIs1 pedepaToB (I0KJIAT0B, ICCE)
Ilpoananuzupyiime, ouenume, cpasHume u yKa)3cume céoe OmMHOUIeHUE K 3ampoHymoil
meme.

TemaTtuka pedeparoB, 10KJIAT0B, I3ccCe M5 TeMbI 1

1. Heo6x01uMOCTh U LIeNK peKIaMbl B UHYCTPUU TOCTEIPUUMCTBA.

2. [InanupoBaHue peKJIaMHOM eATEIbHOCTH NPENNPUATUI UHIYCTPUU TOCTEIIPUUMCTBA.

3. PaGorta npennpuaTuii HHAYCTPUHM TOCTENIPUMMCTBA C PEKJIAMHBIMM areHTCTBaMH (Ha MpHUMepe
KOHKPETHOTO TOCTUHUYHOTO IPEAIPUSITHS).

4. OpraHuzainys ¥ IUIAHUPOBAHWE MEPONPUATHH MO CBS3AM C OOIIECTBEHHOCTbIO B HMHIYCTPUHU
TOCTETIPUMMCTBA (Ha MpUMepe KOHKPETHOTO TOCTUHUYHOTO IPEANPUATHS).

5.0neHka 3¢G(GEKTUBHOCTH MEpPONPUATHH MO CBS3SIM C OOIIECTBEHHOCTbIO B HHAYCTPHH
TOCTETIPUMMCTBA (Ha MPUMEpPEe KOHKPETHOTO TOCTUHUYHOTO TPEATIPHUSATHSA).

1. The need and goals of advertising in the hospitality industry.

2. Planning of advertising activities of hospitality industry enterprises.

3. The work of hospitality industry enterprises with advertising agencies (on the example of a specific
hotel enterprise).

4. Organization and planning of public relations events in the hospitality industry (on the example of
a specific hotel company).

5.Evaluation of the effectiveness of public relations activities in the hospitality industry (on the
example of a specific hotel company).
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Tematuka pedeparos, 10KJIAA0B, IcCe 1JIA TEMbI 2

1. OcHOBHBIE BUIbI TMYHBIX IPOJAK B TOCTHHUYHOM OU3HEce.

2. Bepb6anbHble 1 HeBepOaTbHbIE KOMMYHHUKAIIMHU U UX MCIIOJIb30BAHUE B TOCTUHUYHOM OM3HECE.

3. [loaroroBka u mpe3eHTalus yCIyr TOCTUHUYHOTO MPEANPUSITHUSI.

4. Buzpl BO3pakKeHUN KIIMEHTOB M CHOCOOBI UX MPEOOJICHUS MPHU MPOBEACHUU JTUYHOU MPOJAXKH
TOCTUHUYHBIX YCITYT.

5. [loBeimenue 3¢ pekTUBHOCTH MPOJaK B TOCTHHUYHOM OU3HEce.

1. The main types of personal selling in the hotel industry.

2. Verbal and non-verbal communications and their use in the hotel industry.

3. Preparation and presentation of the services of the hotel company.

4. Types of customer objections and how to overcome them when conducting a personal sale of hotel
services.

5. Increasing sales performance in the hotel industry.

Tematuka pedeparoB, 10KJIAA0B, Icce s TeMbI 3

1. Ucnonb30BaHue HApY>KHON peKJIaMbl IPEANPUATUIMU TOCTUHHYHON UHIYCTpHUH (HA TIpUMeEpe
KOHKPETHOTO TOCTUHUYHOTO TIPEITPUSIITHS).

2. [leyarHas pexiama B TOCTUHUYHOW UHAYCTPHUU.

3. Opranu3zanus mpoiecca npsMoil MoYToBOM pekyiaMbl Ha MPEAIPUITUSIX TOCTHHUYHOW UHTYCTPUU
(Ha mpuMepe KOHKPETHOT'O TOCTUHUYHOTO MPEIPUITHS).

4. Ucnionb30BaHKe ayTUOBU3YAIbHON peKiiaMbl MPEANPUATHIMI TOCTUHUYHON UHAYCTPUU (Ha
puMepe KOHKPETHOTO TOCTHHUYHOTO MPEATPUSATHSA).

5. KomneroTepHast pexkiiama B TOCTUHUYHOM WHIYCTPUH.

1. The use of outdoor advertising by enterprises of the hotel industry (on the example of a specific
hotel enterprise).

2. Print advertising in the hotel industry.

3. Organization of the process of direct mail advertising at the enterprises of the hotel industry (on
the example of a specific hotel enterprise).

4. The use of audiovisual advertising by enterprises of the hotel industry (on the example of a
specific hotel enterprise).

5. Computer advertising in the hotel industry.

TemaTuka pedepaToB, 10KJIAA0B, Icce 1 TeMbl 4
1. Metob! noBbImeHus: 3GEKTUBHOCTH MPOJIaX TOCTHHUYHBIX YCIYT (Ha MpUMepe KOHKPETHOTO
TOCTUHUYHOTO TIPEITPUSITHS).

2. OnTuMu3aIys CUCTEMBI MPOJIAXK TOCTUHUYHBIX YCIyT (Ha IpUMepe KOHKPETHOTO TOCTHHUYHOTO
MPEIIPUATHS).
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3. MOHUTOpPUHT KJIIOYEBBIX MOKa3aTeeil s KIMeHTOB (Ha MpuMepe KOHKPETHOIO0 FOCTUHUYHOIO

MIPEATIPUSITHS ).

4. AHanu3 CTPYKTYpPhl KIIMEHTCKOI 0a3bl (Ha MprUMepe KOHKPETHOTO TOCTUHUYHOTO MPEATIPUSTHS).

5. Amnanmu3 KIIIOYEeBBIX TMoOKa3zareneil 3¢pdekTUBHOCTH mpoaax (HA MpUMEpe KOHKPETHOTO

TOCTUHUYHOTO IPEIIPUSITHS).

1. Methods for increasing the efficiency of sales of hotel services (on the example of a specific hotel

company).

2. Optimization of the system of sales of hotel services (on the example of a specific hotel

company).

3. Monitoring of key indicators for clients (on the example of a specific hotel company).
4. Analysis of the structure of the client base (on the example of a specific hotel company).
5. Analysis of key performance indicators of sales (on the example of a particular hotel company).

5. Ouenouynbie MaTepuaibl /sl MPOMEKYTOUHOH aTTeCTALMHU

5.1. DKk3aMeH NMPOBOAMTCSI ¢ MIPUMEHEHUEM CJIeAYIOIIHX MeTOA0B (CPeACTB): B paMKaxX CAayu

9K3aMCHa MNpeAyCMATPHUBACTCA YCTHBIﬁ OTBCT CTYACHTOM IIO oumeraM u IIOATrOTOBKa M 3aliuTa

pedepara.

B cayuae nposedenus npomescymounou ammecmayuu 8 OUCMAHYUOHHOM pedicume
ucnonvzyemcs nramgpopma Moodle u Teams.

5.2.

OueHovHbIe MAaTEPHAJIBI IPOMEKYTOYHOM ATTECTAIUN

Komnounenr
KOMIIeTeHIINH

IIpoMe:xxyTOYHBII/KII04YeBOM
HHAUKATOP OLlCHUBAHMUS

Kpurepuii ouennBanus

T1Kc-7.1 Crocoben
000CHOBBIBaTh MAapKETHHIOBYIO
KOHIICTILIMIO MTPEPUITUS CPephI

TOCTEIPUHMCTBA "
OOIIIECTBEHHOTO  MUTaHUS €
UCIIOJIb30BAaHUEM COBPEMEHHBIX
WHPOPMAITMIOHHO-

KOMMYHUKATHUBHBIX TEXHOJIOTHI

OcyiecTBisieT BBIOOD u
000CHOBaHUE nepe
coOCTBEeHHHKaMH Ou3Heca BHUIA
MapKEeTHHTOBBIX WHHOBAIMH IS
BHEIPEHUsI Ha IPEAIPUATUAX
chepbl FOCTEIPUMMCTBA  H
OOIIIECTBEHHOTO TTUTAHUS

B nonHoO#l Mepe BnazeeT pa3paboTKaMu U
BHEJIPEHNEM WHHOBAIIMOHHBIX TEXHOJIOTHM
B JIEATENIBHOCTh TOCTUHHUI] M JAPYTHX

CpEICTB pa3MeLIeHus; BJIAJICET
COBPEMEHHBIMU TEXHOJIOTUSIMU
(dhopMupoBaHuUs u MPOJBUKEHUS

TOCTUHUYHOTO MPOIYKTA.
OTIUYHO BJaJIeeT OCHOBHBIMH METOIAMU
HaJTAXKUBAHUA KOMMYHI/IKa]_[I/II/I B I/IHTepecax
(dhopMupoBaHUs H MIPOJIBMYKCHHS
TOCTUHUYHOTO MTPOAYKTA.

Ha BbICOKOM ypOBHE BIIaJIEET HaBBIKAMHU
pacdyeTa W MPAKTUYECKOTO HCIOIH30BAHUS
COILIMAIbHO-9)KOHOMHUYECKHX,
HpOI/I3BOILCTBeHHBIX U TCEXHOJOTHUYCCKUX
IOKa3aTesleld JAESITEIbHOCTH HNPEeANpUITHNA
WHJYCTPUU FOCTETIPUMMCTBA JJIsl U3yUEHUS
BO3MO>KHOCTEH CO3JaHus.

Tunosbie OLIEHOYHbIE MATEPHAJbI IPOMEKYTOYHON aTTECTALMHU

IlepeyeHb BONPOCOB K IK3aMEHY
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H3znoxcume meopemuueckue o0CHO8bI N0 OaHHOU meme (Oaiime onpeoeyeHusl,
nepeuucaume u Hazoeume) u 0OOCHyiume (apcymenmupyiime u RPOOEMOHCHMPUpPYIIME) CEOE
OmHouieHue K OaHHOI meme (Ha KOHKPEemHom npumepe):

1. KoHuenmnus npoaBMKEeHUsI TOCTUHUYHOTO IPOIYKTA.

2. CucreMa npoABUKEHHSI TOCTUHUYHOIO TPOIYKTa

3. ®opMupoBaHUE MApPKETUHIOBOW CETH JIJIsl TOCTUHUYHOTO IIPOJIyKTa

4. YcnoBus NpoaBUKEHUSI TOCTUHUYHOTO ITPOIYKTa

5. Oco0eHHOCTH PEeKJIaMbl B TOCTHHHYHOM OU3Hece

6. Mcnonp30BaHue pekyiaMbl FOCTUHUYHBIM IPEIIPUITUEM I IPOJBUKEHUS TYPUCTCKOTO
IIPOJYKTA.

7. Knaccudukanus BUI0B peKJiaMbl

8. OCHOBHBIE CpeACTBa NIPOJIBUKEHUS TOCTUHUYHOTO IPOIYKTA.

9. Pexsiama kak cpeJiCTBO MPOABHIKEHUSI TOCTUHUYHOTO MPOIYKTA.

10. OcHoBHBIE TPeOOBaHUS K OCYIIECTBICHUIO PEKJIAMHOMN ACSITEIHLHOCTU B TOCTHHUYHOM OM3HECE.
11. CtumynupoBaHue cObITa: MOHATUE U CYILIHOCTb

12. OtnenbHbIe BUABI CTUMYIMPOBAHUS B TOCTUHUYHOM OM3HECE

13. HanpaBnenus cTUMYJIMPOBaHUS cObITAa B TOCTHHHYHOM OM3HECe.

14. CpencrBa CTUMYIMPOBaHUS CObITA B TOCTUHUYHOM OM3HECE.

15. IloHsATHE TEXHOJIOTUU IPOABUKEHUS OpeH1a B TOCTUHUYHOM OM3Hece

16. Vicnonb3oBanue OpeHIMHIa B IPOJIBUKEHUU TOCTUHUYHOTO MPOIYKTA.

17. ®paHvaii3uHT B TOCTUHUYHOM OU3HECE.

18. CBs3u € 0011IECTBEHHOCTBIO B MIPOJABUKEHUH TOCTUHUYHOTO IPOAYKTA.

19. PR-geaTenbHOCTh B TOCTHHUYHOM OM3HECE.

20. ITpsiMoit MapKeTUHT B TOCTUHUYHOM OU3HEcCe.

21. JInuHble IpOJaXu KaK CPeACTBO MPOABUKEHNUS TOCTUHUYHOTO MTPOYKTA.

22. InTepHeT Kak CpesiCTBO MPOIBUKEHUSI TOCTUHUYHOTO MPOIYKTa.

23. DneKTpoHHAas MoYTa KaK CPeJCTBO MPOBUKEHHSI TOCTUHUYHOTO MPOIYKTA.

24. DneKTpoHHas pekjiaMa B TOCTUHUYHOM OU3Hece.

25.MupopMalinoOHHbIE TEXHOJIOTUU KaK CPEICTBO MPOABMKEHNS TOCTUHUYHOTO TPOAYKTA.
26. Texnonorus GpopMUPOBAHUS UMUJ)KA TOCTUHUYHOTO TIPEIIPUSITHS.

277. ®opMbl B3aMMOOTHOIIEHUH TOCTUHUYHOTO IPEAIPUITHS C BHYTPEHHEHN U BHELTHEH
OO0IIECTBEHHOCTBIO

28. Mecto 1 poJib HUHPOPMAIIMOHHBIX TEXHOJIOTHI B MPOJIBUKEHUN TOCTUHUYHOTO MPOJIyKTa.
29. UntepHeTt kak 3¢ (HEeKTUBHOE CPEACTBO MPOIBUKEHHSI TOCTUHUYHOTO MPOIYKTA.

30. DnekTpoHHas pekIama.

31. CaliT rOCTUHUYHOTO MPEAIPUATHS

32. OcobeHHOCTH (OPMUPOBAHUS UMUIKA TOCTUHUYHOTO MPEANPUATUS

33. CpencTBa NpOABMKEHUS TOCTUHUYHOTO IIPOAYKTA: MOHITHE, CYLITHOCTh, KJIaCCU(PHUKALIUS.
34. Oco6eHHOCTH CTUMYJIMPOBAHUS CObITa B TOCTUHUYHOM OU3HEce
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. The concept of promoting a hotel product.

. Hotel product promotion system

. Formation of a marketing network for a hotel product

. Conditions for promoting a hotel product

. Features of advertising in the hotel business

. The use of advertising by a hotel company to promote a tourist product.
. Classification of types of advertising

. The main means of promoting the hotel product.

. Advertising as a means of promoting a hotel product.

. Basic requirements for the implementation of promotional activities in the hotel business.
. Sales promotion: concept and essence

. Selected incentives in the hotel business

. Directions of sales promotion in the hotel business.

. Means of sales promotion in the hotel business.

. The concept of brand promotion technology in the hotel business

. The use of branding in the promotion of a hotel product.

. Franchising in the hotel business.

. Public relations in the promotion of a hotel product.

. PR activities in the hotel business.

. Direct marketing in the hotel business.

. Personal selling as a means of promoting a hotel product.

. Internet as a means of promoting a hotel product.

. E-mail as a means of promoting a hotel product.

24. Electronic advertising in the hotel business.

25.Information technology as a means of promoting a hotel product.

26. Technology of forming the image of a hotel enterprise.

27. Forms of relationship of the hotel enterprise with the internal and external public
28. Place and role of information technology in the promotion of a hotel product.
29. Internet as an effective means of promoting a hotel product.

30. Electronic advertising.

31. Website of a hotel company

32. Features of the formation of the image of the hotel enterprise

33. Means of promoting a hotel product: concept, essence, classification.
34. Features of sales promotion in the hotel business

O© 00 NO Ol WDN -
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IMpumepHbIe TeMBbI 1JIsl MOATOTOBKH M 3aIIUTHI pedpepara (1151 KOHTPOJISI 3HAHMIA)
Ilpoananuszupyiime, ouenume, cpasnume u yKaj3cume céoe OmMHOUIEHUE K 3ampPOHymoil
meme.

1. IIpoaBuKEeHNE TOCTUHUYHOTO IPOAYKTA: OHATHE, CYITHOCTh, CPECTBA.
2. [IponBukeHne rOCTUHUYHOTO MPOYKTA KaK 4acTh TYPUCTUYECKOTO MapKEeTHHTa.
3. CpeactBa MpoABUKEHHUS TOCTUHUYHOTO MPOIYKTA: MOHATHE, CYIIIHOCTh, KiIacCU(UKAIIHSL.
4. BoICTaBKH KaK CPEACTBO MPOJABUKEHHSI TOCTUHUYHOTO MTPOYKTA.
5. Yyactue Poccun B MEXTyHAapOIHBIX TOCTUHUYHBIX BBICTABKAX.
6. Pexiama Kak OCHOBHOE CPEJICTBO ITPOJIBM>KEHHSI TOCTUHUYHOTO MPOYKTA.
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7. BayrpudupmMmennas pekiiama: CyniHoCTh 1 OCOOCHHOCTH.

8. [leyaTHas u Hapy>XHas peKjiaMa B TOCTHHUYHOM OM3HECE.

9. Oco0eHHOCTH CTUMYIUPOBaHUs CObITA B TOCTUHUYHOM OU3HECe.

10.JIuunble MpoJaXu B TypU3Me: MOHSITHE, CYIIHOCTb, 0COOCHHOCTH.

11. CBs3u ¢ 00111eCTBEHHOCTHIO KaK CPEJCTBO MPOABUKEHHSI TOCTUHUYHOTO MPOIYKTA.

12.1aTepHeT B NPOJABMKEHUHA TOCTUHUYHOTO MPOYKTA.

13.DO5ekTpoHHas pekjiaMa B TOCTHHUYHOM OH3HEce.

14.CaiiT TyprCTCKOW aMUHHUCTPAIMH KaK CPEJICTBO MPOJIBUKEHUS TOCTUHUYHOTO MPOJIYKTA.

15. IIporpammsl npoBukeHus: Poccun Ha pernoHasbHOM, eiepalbHOM U MEXTYHAPOIHOM
TOCTUHUYHOM pPBIHKE.

. Promotion of a hotel product: the concept, the essence of the means.

. Promotion of a hotel product as part of tourism marketing.

. Means of promoting a hotel product: concept, essence, classification.

. Exhibitions as a means of promoting a hotel product.

. Participation of Russia in international hotel exhibitions.

. Advertising as the main means of promoting a hotel product.

. Intra-company advertising: essence and features.

. Printed and outdoor advertising in the hotel business.

. Features of sales promotion in the hotel business.

10.Personal sales in tourism: concept, essence, features.

11. Public relations as a means of promoting a hotel product.

12.Internet in the promotion of the hotel product.

13.Electronic advertising in the hotel business.

fourteen.Website of the tourist administration as a means of promoting a hotel product
15. Programs for promoting Russia at the regional, federal and international hotel market.

©O© 00 NO Ol WDN -

IIkana oueHNBaHUA

OneHka pe3ynbTaToOB MPOW3BOAMTCS  HAa OCHOBE [loNOKeHUST O TEKyIIeM KOHTpOJIe
YCIIEBAEMOCTH OOYYAIOIINXCS U TIPOMEKYTOYHOM aTTECTAIMK O0ETarolIuXcs Mo 00pa3oBaTeIbHBIM
mporpaMMaM  CpelHET0 MPO(PECCHOHAIIBHOTO U  BBICIIEro oOpa3oBaHus B  (denepaibHOM
rocyJapCTBEHHOM  OIO/DKETHOM| 00pa3oBaTeIbHOM  YUPEXKICHHH  BBICIIETO  00pa3oBaHUS
«Poccuiickas akageMuM HapOJHOIO XO3siCTBa M TOCYJapCTBEHHOM ciayxObl npu Ilpesunente
Poccuiickoit ®enepaunny», yreepxkaennoro IIpukasom Pextopa PAHXul'C npu Ilpesunente PO
ot 30.01.2018 1. Ne 02-66 (.10 pasznmena 3 (mepBsiif a63am) u m.11), a Taxxe Pemenust Yaenoro
coBera CeBepo-3anannoro nactutyta ynpasieHuss PAHXul 'C npu [Ipesunente PO ot 19.06.2018,
npoTokoa Ne 11

OneHka «OTJIUYHO» BBICTABISIETCS B CIydae, €CJIA MPH YCTHOM OTBETE CTYJCHT MPOSBUI
(mokaszan):
- IIyOO0KO€ U CUCTEMHOE 3HaHHE BCEro MPOTrpaMMHOT0 MaTepuaia yueOHOTo Kypca, U3JI0KHI OTBET
MOCTIeIOBATENbHO U YOCAUTEIbHO;
- OTYETIIMBOE U CBOOOJIHOE BJIaJICHHWE KOHIICTITYalbHO-TIOHATUIHHBIM alapaToM, HAYyYHBIM S3BIKOM

n TCpMI/IHOJlOFI/Ieﬁ COOTBCTCTByIOH.[CfI JAUCLMITIIUHBI,
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- YMEHHE MPaBUIILHO MMPUMEHSTh TEOPETUICCKHE ITOJIOKEHHS TIPU PEIICHUH MMPAKTHUECKUX BOITPOCOB
1 3a7ad4;
- YMEHHE CaMOCTOSITEIILHO BBIIIOJIHATH MIPEyCMOTPEHHBIE TPOrpaMMOH 3a/1aHuS;
- HaBBIK 0OOCHOBAHUS MPUHATOTO PEILICHHS.
OueHKH «XO0poII0» BBICTABIAETCS B Cly4yae, €CJIM IPU YCTHOM OTBETE CTYACHT IMpPOSBUII
(mokazan):
- 3HaHHUE Y3JI0BBIX MPO0JIeM IPOTrpaMMbl U OCHOBHOTO COZIEP)KaHUs JIEKIIMOHHOTO Kypca;
- YMCHHE TOJIb30BAThCS KOHIENTYAIbHO-TIOHATUHHBIM aIlapaToM yMEHUE MPEHUMYIISCTBEHHO
MPAaBUJIHLHO MPUMEHSATh TEOPETHUECKUE TTOJIOKESHHS TIPU PEIICHUH TPAKTHYECKUX BOIIPOCOB U 337134,
- YMEHHUE BBIIOIHATH MIPEYCMOTPEHHBIE TPOTPaMMOH 3a/1aHuS;
- B [IEJIOM JIOTHYECKH KOPPEKTHOE, HO HE BCETla TOUHOE U apryMEHTUPOBAHHOE M3JI0KEHHE OTBETA.
O1eHKH «y10BJIeTBOPUTEIbHO» BBHICTABISCTCA B CIy4ae, €CIM IPU YCTHOM OTBETE CTYIIEHT
IIposABUII (TIOKa3a):
- (parMeHTapHbIC, TOBEPXHOCTHBIC 3HAHHS BAXKHEHINIUX pa3eiioB MPOrpaMMbl U COICPIKAHUS
JICKIIMOHHOT'O Kypca,
- 3aTPyJHECHUS C HUCIOJIB30BAHUEM HAYYHO-TIOHSATUHHOTO ammapara U TEPMUHOJOTHH Y4eOHOH
JMCIUTUTHHBI,
- 3aTPYAHEHUS C IPUMEHEHHEM TEOPETUUYECKUX MOJIOKEHUH MTPH PELICHUN MPAKTHYECKUX BOIIPOCOB
¥ 337124,
OneHka «HeyI0BJIETBOPUTEIBHO» BBICTABISICTCS B CIydae, €CIM IMPH YCTHOM OTBETE
CTYJIEHT TIPOSIBUII (ITOKa3a):
- He3HaHUE OO0 OTPHIBOYHOE MPEJCTABICHHE YYCOHO-TIPOrPaMMHOI0 MaTepHasa;
- HEyMEHUE UCIOIb30BaTh HAYYHO-TIOHSATHIHBIN amiapar u TEPMHHOJIOTHIO YIeOHOW JUCIUTUIAHBL,
- HEyMEHHE IIPUMCHSTh TEOPETHUECKHUE TIOJIOKCHHUS IPU PEIICHUU MPAKTHUYECKUX BOITPOCOB U 3a]1a4,
- HEYMEHUE BBITIOJIHATh PEAYCMOTPEHHBIC IPOTPAMMOM 3aJaHHSL.

IMoaroroBka pedepara (P). DOrto camocrostenbHas ucclefoBaTenabckas padoTa,
packpbiBarolias CyTh u3ydaemoil TeMmbl. Kak mpaBuiio, pedepar oTpaxaer pa3indHble TOUKU 3pEHUS
Ha UCCIEAYEMBIN BOIIPOC, BEIPAKAsL B TO K€ BPEMS 1 MHEHHE CaMOI'0 aBTOpa.

Kpurepuii Ounenka

IMonydyeHHble pe3ynbTaThl MOJHOCTBIO COOTBETCTBYIOT —TOCTABJICHHOW  IICTIH.
Crpykrypa pedepara joruuyHa, COACPXKUT TjaBbl M mnaparpadsi, Bo BBemeHum
000CHOBaHA aKTyaJbHOCTH TEMBI, YETKO C(HOPMYIMPOBAHBI I1€Jb, 3a/1a4H, MTPEIMET,
O00BEKT HCCIECIOBAHUS, OMpENeicHa METOJIONOTHYeCKass W HOPMATHUBHO-TIpaBas H
TeopeTHyecKas OCHOBa HWCCIieNoBaHusA. B OCHOBHOU vacTu pedepara Ha OCHOBE
HOPMaTHUBHO-TIPABOBBIX HCTOYHUKOB M MCTOYHMKAX y4E€OHON M HAy4HOM JTUTEpaTyphl
MPOBEJICHO MCCIICIOBaHNe M30paHHON MPOOJIEMBI, CIEIaHbl COOCTBEHHBIC BBHIBOJIBI.
Hanwucanue aBTopoM pedepara caMOCTOATEIEHO, BHIBOJIBI ApT'YMEHTHPOBAHBI.

[Mony4yeHHble pe3ynbTaThl MOJHOCTBIO COOTBETCTBYIOT —IIOCTABJICHHOW  IIETIH.
Crpykrypa pedepara JjoruuHa, COACPKHUT IJaBel W maparpadsl, Bo BBemeHHM
000CHOBaHAa aKTYaJIIbHOCTh TEMbI, YETKO C(HOPMYIMPOBAHBI IIENb, 3aJa49H, MPEIMET,
OOBEKT HCCIIEOBAHUS, ONpe/elieHa METOAOJOTHYeCKass M HOPMATHUBHO-TIpaBas M
TeopeThdeckass OCHOBa HCCIielioBaHUs. B ocHOBHOW 4vacTu pedepara Ha OCHOBE
HOPMaTHUBHO-TIPABOBBIX UCTOYHUKOB M MCTOYHUKAX y4eOHOH M HAy4YHOU JUTEPATypHI
MPOBEJICHO HCCIeI0OBaHne M30paHHON MPOOJIEMBI, CIEIaHbl COOCTBEHHBIC BBHIBOJIBI.
Hammucanue aBTopom pedepaTta caMOCTOSTENLHO, HO HE apTYMEHTHPOBAHO
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[lomyuenHble pe3yabTaThl MOJHOCTBIO COOTBETCTBYIOT —ITOCTAaBIEHHOW — IIEJIH.
CrpykTypa pabOThl JIOTUYHA, HO HE pa3BepHyTa. Bo BBeIeHMHM OTpa)KEHBI HE BCE
HeoOXOUMBIE 3JIEMEHTHI. B OCHOBHOW 4YacTu pedepara Ha OCHOBE HOPMATHBHO- 3
MPAaBOBBIX MCTOYHUKOB M MCTOYHUKAX y4eOHOW W HAydHOW JIUTEPATYPhI MPOBEICHO
WCCIIeIOBaHNE N30paHHON TIPOOIEMBI, HO aBTOPCKUE BBIBOJIBI OTCYTCTBYIOT.

[Tonmy4eHHBIE pe3yabTaThl HE COOTBETCTBYIOT IIOCTABICHHOMN 1IETIH. 2

6. Meroauyeckue MaTepraJibl 10 OCBOCHHUIO TN CIUIIINHbBI
DK3aMeHbI OPraHU3YIOTCS B IEPHO CECCHU B COOTBETCTBUH C TEKYIIUM IpapKOM y4eOHOTO
IpoIlecca, YTBEPXKICHHBIM B COOTBETCTBMM C ycTaHoBieHHbIM B C3UY  mopsakoMm.
[TpoIO/KUTEBHOCT JK3aMEHA Ul KaKAOTO CTYACHTA HE MOXET TMPEBbINIaTh YeThIpeX
aKaJIeMUYIECKUX 9acOB. DK3aMEH He MOXKET HauuHaThcst paHee 9.00 4acoB U 3aKaHYMBATHCS TO3/HEE
21.00 yaca. OneHka 3a 3K3aMEH HIPOCTAaBISAETCS B HK3aMEHAIMOHHOW BEJOMOCTH M 3a4E€THBIX
KHW)KKaX CTYJICHTOB, IIPH 3TOM OIICHKU «HEY/OBJICTBOPUTEIBHOY B 3a4ETHYIO KHIXKKY CTYJCHTOB HE
MPOCTABIISAIOTCA.
Oo6yuenue mo auciuminie b1.B.02 «TexHomOrHH MPOJBHKEHHUS TOCTHHUYHOTO TPOIYKTa/
Hotel product promotion technologies» mpenmnosnaraer u3yueHue Kypca Ha ayIUTOPHBIX 3aHATHSIX
(JICKIIMU ¥ IPAKTHYECKHE 3aHATHS) U CAMOCTOSITEIbHOM PabOThI CTYJAEHTOB, BKIIIOYAs TIOATOTOBKY K
3auéty. [Ipaktudeckue 3ausaTus quciUiuInabl B1.B.02 «TexHOI0ruu mpoABHKEHHSI TOCTHHHYHOTO
npoaykra/ Hotel product promotion technologies» mpeamonararoT ux NpoOBEACHHUE B Pa3IHUYHBIX
(dbopMax ¢ 1eNIbI0 BbIABICHUS MMOJYYEHHBIX 3HAHWH, YMEHHI, HABBIKOB M KOMIICTECHIIHI.
Iloozomoska k nekyuu
C 1enp10 00eCTIeYeHUs! YCIIEITHOTO 00YUSHHS CTYACHT JO0JDKSH TOTOBUTHCS K JICKIIHH,
MIOCKOJIbKY OHa SIBJISIETCS BaXKHEHIIeH Gopmoii opraHu3aiuu y4eOHOro mpoiiecca, IOCKOIbKY:
— 3HAKOMHT C HOBBIM YUEOHBIM MaTEPHAIIOM;
— pasbsICHACT y4eOHBIE DIIEMEHTHI, TPYAHBIE IS TOHUMAaHHS,
— CHCTEMAaTH3UPYyET YUeOHBIH MaTepual,

— OpHUEHTUPYET B Y4EOHOM IpOIIeCCe.

Iloozomoeka K neKyuu 3aK104aemcs 6 cnedyruiem:

— BHUMATEJBHO POYUTANTE MaTEPUAI IPEABbIAYILIEH JIEKIINH;

— Yy3HaiiTe TeMy npencTosuel JeKuu (1o TeMaTHYECKOMY IIJIaHy, 10 HH(OpMAIMH JEKTOPa);
03HaKOMbBTECH C YUEOHBIM MaTepUaAIOM MO YUEOHUKY U Y4€OHBIM [TOCOOHUSIM;
rocrapaiTech ysICHUTh MECTO M3y4aeMOW TEMBI B CBOEH MPOeCCHOHATbHON OJITOTOBKE;
3aIUIIATE BO3MOKHBIE BOIIPOCHI, KOTOPBIE BBI 3a/1aIUTE JIEKTOPY Ha JICKIUH.

Iloozomoeka k RPpAKMUYUECKUM 3AHAMUAM:
— BHHUMATCIBHO HpO‘—IHTafITe Marcpuall J'IeKI_[I/II\/II OTHOCAIINUXCA K AaHHOMY CEMHHApPCKOMY
3aHATHUIO, O3HAKOMBTECH C y‘-IC6HBIM MaTepuajioM 110 y‘-IC6HI/IKy n y‘-Ie6HBIM HOCO6I/IHM;
— BBIIIUIINUTC OCHOBHBIC TCPMUHBI;
— OTBCETHTC Ha KOHTPOJIBHBIC BOIIPOCHI IO CEMHUHAPCKUM 3aHATUAM, TOTOBBTCCH OaTb
pa3BepHyTBII>i OTBET Ha Ka)KI[BII\/'I H3 BOIIPOCOB;
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— YACHHTE, KaKHe Y9eOHBIE JIEMEHTHI OCTAINCH JUISl BaC HEICHBIMH U ITOCTAPANTECh MTOTYIUTh
Ha HUX OTBET 3apaHee (O CEMHHAPCKOTO 3aHATHSA) BO BpeMs TEKYIIMX KOHCYJIbTallMi
IpenoaBaTens;

— TOTOBHUTBHCS MOXKHO WMHIMBHIYalbHO, IIApaMU HJIM B COCTaBE MaJOW TPYNIIBI, MOCIEIHHE
ABISOTCS 3 (HEeKTUBHBIMU (hOPMaMU PaOOTHI.

Iloozomoeka K onpocy peCTaBIsAET COOON MPOSKTUPOBAHKUE CTYJCHTOM OOCYXKJIEHUS B IPYIIIE B
bopme quckyccun. B 3THX HensxX CTyAeHTY HE0OX0AUMO:

— CaMOCTOSITEIHHO BEIOpaTh TeMy (MpoOaeMy) sl IPOBEACHHS OIPOCa;

— pas3paboTaTb BONPOCHL, MPOAYMaTb HPOOJEMHbIE CHTyalMH (C HCIHOJIb30BAHUEM

NIEPUOJNYECKOM, HAYYHOH JINTEPATYphl, a TAKKE UHTEPHET-CANTOB);

— pa3paboTaTh IUIaH-KOHCHEKT OOCYXIEHUS C yKa3aHHEM BPEMEHH OOCYXJIEHUS, BOIPOCOB,

BapUaHTOB OTBETOB.

BeiOpanHas cryneHToMm Tema (mpo0sieMa) Jo/DKHA ObITh aKkTyaldbHa Ha COBPEMEHHOM 3Tarle
pa3BUTHSL, JOIDKEH ObITh MPE/ICTaBlIeH NOJPOOHBIN MIaH-KOHCIIEKT, B KOTOPOM OTPayKEHbI BOIIPOCHI
U1 JMCKYCCHM, BPEMEHHOW perjiaMeHT OOCYXJEHHs, JaHbl BO3MOXHbIE BAapHaHTbl OTBETOB,
MCIOJIb30BaHbl IPUMEPHI U3 HAYKH U MPAKTUKU.

MeTtoauyeckue yKkasaHusl 110 OPraHU3anMy CAMOCTOSITEIbHOM PadoThI

VYcmemHoe OCBOCHHME JUCLMIUIMHBL IIPEAINIOIAraeT aKkTUBHOE, TBOPYECKOE Yy4acTHE
o0yuyaromuxcs Bo Bcex (popMax yueOHbIX 3aHATHH, ONPEAeICHHbIX Ul JaHHOW AUCIUIIUHBI.

CamocrosrenbHas paboTa 00y4aroLXcs MpeIrnosaraeT u3y4eHue B COOTBETCTBUU C JJAHHBIMU
METOAMYECKUMH PEKOMEHAALUAMHU Y4eOHON M HayyHOU JINTEpaTypbl, HOPMAaTUBHBIX JIOKYMEHTOB,
JAHHBIX HAy4YHBIX MCCIENO0BAaHUN, MAaTEPUAIOB HMHTEPHET-UCTOYHUKOB, a TAKK€ BBIIOJIHECHHE
MPAaKTUYECKUX 3aJlaHuii, MOATOTOBKY JOKJIAaJ0B M pedepaTa, MOATOTOBKY K TECTUPOBAHUIO U
KOHTPOJILHOM paboTe, K OIpocaM Ha 3aHATHUAX U K 3a4eTy. PekoMeHaalnu no Hay4HoH JuTeparype,
MHGOPMALIMOHHBIM HCTOYHMKAM U y4eOHO-METOJMYECKOMY OOECIeYEeHUI0 CaMOCTOSTEebHON
paboThI conepkatcs B paszaene 7 nanHou PIIJI.

MeToanyecKkue PEKOMEHAAIUH IO MOJATOTOBKE K OITPOCY

YCTHBIN OIpocC HABJACTCA OAHUM M3 OCHOBHBIX CII0c000B IIPOBEPKHU YCBOCHUA 3HaHUI
O6y‘{aIOIJ_II/IMI/IC5{. Pa3BepHYTbIﬁ OTBCT CTYACHTA JOJIKCH MPEACTABIIATH coboi CBA3HOC, JIOTHYCCKH
OCICI0BATCIBHOC COO6IJ.[CHI/IC Ha OHNPCHACICHHYKO TEMY, IMOKa3bIBAThL €ro yMCHHC NPUMCHATH
OIIPCACIICHUS, ITpaBWUJIa B KOHKPCTHBIX CIyYasix. OcHOBHBIC KpUTCPUHU OLCHKHU YCTHOI'O OTBCTA:
MPpaBUIIBHOCTL OTBCTA 110 COACPIKAHUTIO,; ITOJIHOTA U I‘J'IY6I/IH8. OTBCTA, JIOTUKA U3JIOKCHUA MaTCpUalia
(yLII/ITBIBaeTCSI YMCHHUEC CTPOUTH HGHOCTHBIﬁ, IMOC/IEI0BaTENbLHBIN pacckai, rpaMOTHO ITOJIb30BATbHCA
CIICLIMaJIbHOM TCpMHHOJ’IOFHCﬁ); HCIOJIb30BAHUC JOIIOJIHUTCIILHOTO MaTCpUuaa.

IloaroroBka o6yqa10umxca K OIIpOCy Ipeamnojgaract U3y4€Huc¢ B COOTBCTCTBUU TEMaTHUKOMN
JAUCITUITIINHBI OCHOBHOM/ JIOTIOJTHUTEIIbHOM JINTCPATYpPbl, HOPMATHUBHBIX JOKYMCHTOB, WHTCPHCT-
HCTOYHHKOB.

MeToanyecKkue PEKOMEHAAUH IO MOATOTOBKE TOKJ/JIada
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Hoxnax — 3T0 oduIMagbHOEe COOOIIEHNUEe, TOCBSIICHHOE 3aJaHHOW TeMe, KOTOPOE MOKET
coJiepKaTh OIMHUCAHHUE COCTOSHHS JIe] B KaKOW-IMO0 cepe AeITEIHPHOCTH WM CUTYaIluH; B3I
aBTOpa Ha CUTYaIlMI0 WK MpoOJeMy, aHAJIU3 U BO3MOJKHBIE MYTH pemieHus mpoOiemsbl. Jlokman
JOJDKEH OBITH MPEJCTaBICH B MHUCbMEHHOW (popMe IpernojaBaTesito U M3JI0KEH YCTHO BO BpeMs
3aHsaTusA. CTpyKTypa JOKIa/1a BKIIOYAET:

1. BBenenue:
—yKa3bIBaeTCs TEMa M IIeJIb JTOKJIa/a;
—0003HavaeTcss MPOOJEMHOE II0JI€ W BBOJISATCA OCHOBHBIC TEPMHMHBI JIOKJIaJa, a TakKkKe
TEMaTHYECKHE pa3Ieiibl COJICPKaHMS JOKIIA/a;
—HaMEYaroTCS METOJIbl PEIICHHS IPEACTABICHHOW B JOKJIaJae MPOOJIEMbl W IpEIoiaracMble
pe3yIIbTaThI.

2. OcHOBHOE cojaiepKaHU€ JIOKJIAIA:
— TIOCJICIOBATEIHFHO PACKPBIBAIOTCS TEMAaTHYECKUE Pa3Ieibl JOKIa .

3. 3akiIroueHue:
— TPUBOJATCS OCHOBHBIC PE3yJAbTaThl U CYKICHHUS aBTOpa MO MOBOMY IMyTeHl BO3MOXKHOTO
pEelIeHUs PACCMOTPEHHO MPOOIEeMbl, KOTOPHIE MOTYT ObITh 0(OPMJIICHBI B BUIE PEKOMEHIAIUH.

Tekct nmokiama MOJDKEH OBITh MOCTPOCH B COOTBETCTBHH C PErVIAMEHTOM MPEICTOSIICTO
BBICTYIUICHUS: HE OOJiee IeCATH MUHYT.

MeTtoanuyeckue peKOMEHAAUN 10 MOATOTOBKE pedepara

Pedepar — 3T0 camocTosTeNnpHOE, COJAEpXKATENbHOE HCCIEIOBaHME I10 BBIOpAaHHOW TeMe.
ITonroroBka pedepara npegycmaTpuBaer:

- U3y4EHHE JINTEPaTypbl, CIPABOUYHBIX U HAYYHBIX MCTOYHHUKOB (BKJIIOYas 3apyOeXHbIE) IO
TeMe  UCCIEeI0BaHMS;

- CAaMOCTOSTEJIbHBIN aHAJIN3 OCHOBHBIX KOHIIEILUH 110 U3y4yaeMoi pobieme;

- YTOUHEHHE OCHOBHBIX MOHATUN M HAYYHbBIX MOJIOXKEHUH;

- PE3IOMHUPOBAHUE NTOITYYEHHBIX BBIBOJIOB.

CrpykTypa pedepara J0JKHA CIOCOOCTBOBATh PACKPHITHIO H30PaHHOM TEMBI U €€ COCTaBHBIX
JJIEMEHTOB:

- BO BBE/ICHUH JIOJDKHO OBITh YKA3aHO: aKTyaJIbHOCTh BBIOPaHHOW TEMBbI, €€ 3HaYMMOCTb, LIEJIN
U 33/1a4M, OOBEKT U MpEeIMET UCCIEI0BaHUs, METO bl TOCTHKEHUS TIOCTABICHHBIX 1eJIel U 3ajad,
0030p Oubnmorpaduu mo Teme paboThI;

- OCHOBHasl 4YacTh pabOTHI JOJKHA COJIEpKaTh HE MEHee /IBYX IJIaB, pa30UThIX Ha nmaparpadsl.

Henenune mnaparpadoB Ha mnojmaparpadsl HeuesnecooOpasHo. Haszpanus maparpadoB He
JIOJDKHBI TTOBTOPSTh Ha3BaHUE TeMbl pedepaTta. B koHIe kaxaoro maparpada m Kaxaoil riaBbl
nenaercs HeOoNbLIIOW BBIBOJ. Bce uYacTH MOMKHBI OBITh M3JI0KEHBI B CTPOrOM JIOIMYECKOH
MIOCJIEA0BATENBHOCTH U B3aUMOCBSI3U.

Tekct nenecoobpazHO WILTIOCTPUPOBATH CXEMaMH, TaOJIMIAMH, JUarpaMMaMHi, TpapuKamH,
PUCYHKaMH U T. 1.

B 3akimtoueHnn 10MKHBI OBITH C(HOPMYIHPOBAHBI OCHOBHBIE BBHIBOIBI, C/ICIAHHBIE B PE3YJIbTaTe
UCCIIEIOBaHUS.

Cnucok HCIOJIb30BAHHOM JIMTEpAaTypbl JOJDKEH conaepkarb He MeHee 10-20 Ha3Banwmii,
BKJIIOYasi HOPMaTUBHO-TIPABOBBIE AKTHI.
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TekcT pedepaTta HOTKEH MPOJIEMOHCTPUPOBATH 3HAHUE CTYJEHTOM OCHOBHOMW JIUTEPATypPhI 10
JAHHOW TEeMe, YMEHHE BBIICIUTHh MNPOOJIEeMYy U OINpEACTUTh METOAbl €€ pELICHUS, YMEHHue
MOCIIEZIOBATEIBHO H3JIOKUTh CYILIECTBO PacCMaTpPUBA€MbIX BOIPOCOB, MPHUEMIIEMBIH YpOBEHb
SI3BIKOBOM TPAMOTHOCTH, BKJIIOUasi BajieHne QyHKIIMOHAIBLHBIM CTUJIEM HAyYHOTO U3JI0KESHHUS.

O0Bem pedepara T0KEH COCTaBIATh 15-20 cTpaHUI] IEYaTHOTO TeKCTa. B yka3aHHBIN 00beM
HE BKJIIOYAIOTCS IPUIIOKEHUS, KOTOPbIE CIIMBAIOTCSA BMECTE C pabOTOM.

PabGora mMeeT TUTYIBHBII JIUCT, CTPYKTYPHBIN IJIaH U COOTBETCTBYIOlIee odopmicHue. B
paboTe MCHOIb3yeTcs CIUIONIHAs Hymepalus cTpaHull. BTopoil cTpaHuiel sBiseTcs colepikaHue
pabotel. Ha TUTynbHOM JlMCTE HOMEpP CTpaHUIBI HE MpocTapisieTcs. BBeneHue, kaxjas riasa,
3aKJII0YEHHUE, a TAK)KE CIMCOK UCIIOJIb30BAHHBIX HCTOYHUKOB HAUUHAIOTCSA C HOBOM CTPAHUIIBI.

MeToanyeckue peKOMeHIalUM 10 MOAT0TOBKE Jcce

Dcce — 3TO BT MMCbMEHHOM aHAJTMTUYECKON PabOThl HEOOJIBIIOTO 00beMa (710 5 CTpaHwMIl) U
CBOOOTHOW KOMIIO3HIINH, BEIPKAIONIHIA HHIUBUIYaIbHYIO MIO3UIUIO [0 KOHKPETHOMY BOIIPOCY HJIH
teme. llenpro HamucaHusi dcce SIBISCTCS 3aKPCIUICHHE TEOPETHUYSCKUX 3HAHUH W MPAKTHYCCKHX
HABBIKOB OOYYAIONIMXCS, Pa3BUTHE HMX CIIOCOOHOCTEH K BEICHHUIO TOJEMHUKH M apryMEHTAIUd
BBIBOJIOB U 3aKiroueHUi. [Ipy HamucaHuu scce ciieayer:

- IOCJIEIOBATEIBHO MPOAHAIU3UPOBATH MPOOJIEMY, 3aTPOHYTYIO B TEKCTE (IIUTATE);

- CTPYKTYPHPOBATh HHPOPMAIIHUIO;

- BBIJICJIUTh TIPUYMHHO-CIICJCTBEHHBIC CBSI3H;

- YeTKO ¥ IPaMOTHO c(HOPMYIHPOBATH COOCTBEHHYIO IMO3UITHIO;

- UCTIOJIH30BAaTh OCHOBHBIC TEPMUHBI U TIOHSTHUS;

- 000CHOBATh 3aKIIFOYCHHSI COOTBETCTBYIOIIMMH ITPUMEPAMHU U TAHHBIMH;

- 0000IIMTh U3JI0)KECHHBIC TE3UCHI B UTOTOBOM YacTH PaOOTHI.

Tekct 3cce TpeACTaBIsSeTCS MPEMOAABATENI0 M SBJISCTCS OCHOBOW Ui JTAJIbHEHIIIEro
oOCyXIeHUs.

7. Y4eOHasi 1uTepaTypa u pecypcbl HHPOPMALMOHHO-TeIeKOMMYHUKALIMOHHOM ceTH
"UHTepHer"

7.1. OcHoBHasi IMTEpaTypa
1. Baymrapren, JI. B. MapKkeTUHI TOCTHHUYHOIO MPEIANPHUITUS: Y4eOHHK il  BY30B /
JI. B. bBaymrapren. — MockBa: M3parensctBo  FOpaiit, 2021.— 338 c. — (Bricmee
obpazoBanue). — ISBN 978-5-534-00581-3. — Tekcr: snexTponHbli // OOpazoBaTenbHas
wiargopma FOpaiit [caiit]. — URL: https://urait.ru/bcode/469178
2. Mopo3sosa, H. C. Peknama B cOlMaabHO-KYJIbTYPHOM CEPBHCE M TypH3ME: YUeOHUK I BY30B /

H. C. MopozoBa, M. A. Mopo3oB. — 6-¢ u3j., mepepadb. u gon. — MockBa: M3garenscTBO
IOpaiit, 2021. — 192 c. — (Bsicmee obpazoBanue). — ISBN 978-5-534-10941-2. — Tekcr:
anexktpoHHeld  //  OOpasoBarenbHas  1uiatrgopma  FOpait  [caitit]. —  URL:

https://urait.ru/bcode/473234

3. Cunsesa, Mara MuxaitioBHa. MapkeTHHT yciayr [DieKTpoHHBIH pecypc]: [yaeonuk] / M. M.
CunsieBa, O. H. Pomanenkosa, B. B. CunsieB. - Dnektpon. gan. — M.: Jlamkos u K, 2017. - 252
c. 3ari. ¢ skpana. - ISBN 978-5-394-02723-9: 0.00.
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10.

11.

Cko0Okun, C.C. MapKeTHHI W MPOAaKH B TOCTHHHYHOM OHM3HECe: Y4eOHHMK s BY30B /

C. C. Cko0kuH. — 2-€ u31., uctp. u non. — Mocksa: M3natensctBo FOpaiit, 2021. — 197 ¢. —

(Beictiee  obOpazoBanme). —  ISBN 978-5-534-07356-0. — Tekcr: dneKTpOHHBIA  //

O6pasoBarenpHas miathopma HOpaiir [caiit]. — URL: https://urait.ru/bcode/472712
YueOHO-MeTOANYECKOE O0ecTIeYeHHe CAMOCTOSITe/IbHOIH padoThl

banamona, E. A. I'octunnunsiii 6usznec. Kak moctuds Oe3ynpednoro cepsuca.- M.: BepmuHa,

2005.

Jlxanmkyra3oBa, E. A. MapkeTHHT B MHIYCTPUU FOCTEIPUUMCTBA: yueO. mocodue Juist By30B. -

M.: Axkagemus, 2003.

Hunenko, Hukounait iBanoBuY. Mex1yHapOIHBIM MapKETHHT : OCHOBBI TEOPUH [ DJICKTPOHHBIM

pecypce] : yueOHHMK Juisi OakanaBpuaTa ¥ MarucTparypsl, [110 3KoHOM. HampasieHusM] / H. W.

Hunenxko, JI. ®. Cxpunniok ; C.-Iletep0. monutexH. yH-T [leTpa Benukoro. - DieKTpoH. 1aH. -

M. : Opaiir, 2018. - 153 c. - (Cepus: "bakanaBp u maructp. Moayne"). 3ari. ¢ skpana. - ISBN

978-5-9916-9796-5 : 0.00.

EBporeiickuii TOCTUHUYHBIN MapKeTUHI: y4e0. mocoOue sl CTyA. UM BBIMYCKHHUKOB IIKOJ

TOCTUHUYHOTO U pecTopaHHoro 6usHeca B EBpore. - M.: ®unanch! u cratuctuka, 2004.

WBanos, B. B., Bonos, A. b. AHTUKPU3HUCHBII MEHE)KMEHT B TOCTHHHYHOM Ou3Heca: [yueo.

nocobue 11st By30B]. - M.: UHOPA-M, 2012.

Kyckos, A. C. 'octunnuHoe feno: [yue0. mocobue 1 By3os]. - M.: Jlamkos u K, 2009.

Jlecuuk, A. JI. [OCTUHHYHBIM MAapKETUHT: TEOPHS U MPAKTUKA MAaKCUMM3AIMH MPOAaX: y4ueod.

nocobue 11 By30B. - M.: KHOPYC, 2007.

Jlanuna, U. YO., UrnateeBa, T. JI. UnaycTpuanbHas 6a3a rOCTUHUILL U TYPUCTCKUX KOMILIEKCOB:

y4eOHUK A cpell. mpod. obpazoBanus. - M.: Akanemus, 2009.

Mennuk, C., Uarpam, X. I'octunnyHbiil 6u3Hec: yueOHUK i By30B. - M.: FOHUTU-JIAHA,

2005.

CopoxkuHa, A. B. Opranuzanust 06cnyKUBaHUs B TOCTUHULIAX U TYPUCTCKUX KOMILIEKcax: y4eO.

nocobue 11 cpea. mpod. odpazosanus. - M.: Anbda-M: MTHOPA-M, 2006.

[esmoBa, T. B., I'yces, H. U. Typuctckas nesTenbHOCTh: yued. mocobue ass By30B. - LIlaxThi:

IOPI'Y3OC, 2010.

7.2. lonotHUTE/ILHASI JIUTEPATypa

Bacwiibes, I'. A. YipaBneHue cepBUCHBIMU MPOJTYKTaMU B MAPKETHHIE YCIYT: yueOHOe mocodue
JUIS CTYJEHTOB BY30B, OOy4aloluxcs MO chenuaibHocTsIM «MapkeTtunr», «Kommepuus
(ToproBoe neno)» / I'. A. Bacunwes, E. M. [leeBa. — Mocksa: FOHUTU-JAHA, 2017. — 192
c.— ISBN 978-5-238-01578-1. — TekcT: 31eKTpOHHBIH // DIeKTPOHHO-0MOIMOTeYHAas cucTeMa
IPR BOOKS: [caiit]. — URL: http://www.iprbookshop.ru/71172.html

BacunweBa, JI. A. PR B roctunnyHom Ousnece: ydeOHoe mocobme / JI. A. BacumbeBa. —
CaparoB: By3osckoe obpazoBanue, 2016. — 66 ¢. — ISBN 2227-8397. — TekcT: 31eKTPOHHBIHA
/I DnekrpoHHo-Oubmmoreunas  cuctema [PR BOOKS: [caiiT]. —  URL:
http://www.iprbookshop.ru/39113.html

Kopueesen, B. C. MapkeTuHT U MpoAakKd B TOCTUHUYHOM OuzHece (2-e u3naHue) : yuebHoe
nocodue / B. C. Kopneesen, JI. B. Cemenona, U. U. [IparuneBa. — Kanununrpaa: banruiickuit
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dbenepanbublli yauBepcuteT uM. Ummanyunna Kanra, 2011. — 172 ¢. — ISBN 978-5-9971-0179-
4, — TekcT: 2neKTpoHHBINA // DnekTpoHHO-Oubamoreunas cucrema IPR BOOKS: [caiiT]. —
URL.: http://www.iprbookshop.ru/24106.html

Kopneesen, B. C. MapkeTuHr u mpojaXu B TOCTHHUYHOM Om3Hece : mpaktukym / B. C.
Kopneesern, JI. B. Cemenona, . U. [IparuneBa. — Kanununrpan: bantuiickuii ¢peaepanbHbIi
yHuBepcuteT uM. Mmmanywmia Kanra, 2011. — 74 ¢. — ISBN 978-5-9971-0178-7. — TekcT:
AJICKTPOHHBIA // DyekTpoHHO-OMOMmMoTeunas cuctema IPR BOOKS: [caiit]. — URL:
http://www.iprbookshop.ru/7354.html

Kopneesen, B. C. MapkeTuHr u poJiayku B TOCTHHHYHOM Ou3Hece : yueOHoe mocodue / B. C.

Kopneesemn, JI. B. CemenoBa. — Kanununrpan: bantuiickuii ¢henepaibHbIi YHUBEPCUTET HM.
Nmmanyuna Kanra, 2008. — 172 ¢. — ISBN 978-5-88874-904-3. — TekcT: 3JeKTpOHHBIH //
DNeKTPOHHO-OUOIMOTEeUHAS cucrema IPR BOOKS: [caiit]. — URL:

http://www.iprbookshop.ru/3168.html
MexIyHapOAHbIII MapKeTHHT [DIEKTPOHHBIM pecypc]: yueOHHMK U TMPAKTUKYM Ui

OakaiaBpuaTa U MarucTpaTypbl [110 5KOHOM. HallpaBJICHUAM U crienuaibHocTsM]| / [A. JI. AGaeB
u ap.] ; mox pexa. M. B. mox pen. A. JI. AGaeBa, B. A. Anekcynuna ; Poc. roc. ryMaHuT. yH-T. -
OnektpoH. gaH. - M.: FOpaiir, 2018. - 360, [2] c. - (Cepus: "bakamaBp u Marucrp.
Axanemuyeckuii Kypc"). ABT. yKa3zaHsl Ha c. 5. - 3ari. ¢ skpana. - ISBN 978-5-534-01169-2:
0.00.

[IponueBa, O. K. KnueHTOOpHEHTHPOBAHHBIE TEXHOJIOTUU B TOCTUHUYHOM CEpBHUCE: yueOHOe
nocobue / O. K. IIponyeBa. — Omck: OMckuil rocy1apcTBEHHbIH HHCTUTYT cepBuca, OMCKHiA
roCy/1apCTBEeHHBIN TeXHUUYECKUW yHHBepcuTeT, 2015. — 72 ¢. — ISBN 978-5-93252-351-3. —
TekcT: snexTpoHHbIN // DnexkTpoHHO-OubmuoTeunas cucremMa IPR BOOKS: [caiit]. — URL:
http://www.iprbookshop.ru/75021.html

[Iponuena, O. K. TexHonoruu npoaaxu B TOCTHHHYHOM Jielie ¥ Typu3Me: yueoHoe nocodue / O.

K. IlponueBa. — Owmck: OMCKHMH TOCYJapCTBEHHBI HWHCTUTYT cepBHuca, OMCKHi
rOCyJapCTBEHHbIN TexHUUYeckuil yHuBepcurert, 2012. — 82 ¢. — ISBN 978-5-93252-258-5. —
TekcT: snexTpoHHBIN // DnekTpoHHO-OnbmuoTeunas cucrema IPR BOOKS: [caiit]. — URL:
http://www.iprbookshop.ru/18262.html

Tynbraes, T. A. MapkeTunr rocrenpuuMcTBa: yueoHoe nocodue / T. A. TynpraeB. — Mocksa:
EBpasuiickuii oTKpeITEIH HHCTUTYT, 2011. — 296 c. — ISBN 978-5-374-00499-1. — Tekcr:
ANEeKTPOHHBIA // DnekTpoHHO-OMOMMoTeyHast cuctema I[PR BOOKS: [caiit]. — URL:
http://www.iprbookshop.ru/10710.html

7.3. HopmaTuBHBIC IPABOBbIE JOKYMEHTbI M HHAS NPaBoBasi HH(opManus
1. Konctutyuus Poccuiickoit denepanuu
2. Tpynosoit kojekc P® (TK P®) ot 30.12.2001 N 197-03
3. I'paxnanckuii kogexc PO (I'K P®) ot 30.11.1994 N 51-03
4. Hanorossiit kogekc PO (HK P®) vacts 1 o1 31.07.1998 N 146-D3
5. ®epepanbHblii 3ak0OH P® «OO6 ocHOBax TypHUCTCKOM pedarenbHocTH B Poccuiickoii
®eneparnun» ot 24 Hos1Opst 1996 rona, Nel132-03
6. Ilocranosnenue IIpaButenbctBa P® ot 25.04.1997 N 490 (pen. ot 01.02.2005) "O6
YTBEPXKACHUU MTPaBUJI IPEIOCTABIEHUS TOCTUHUYHBIX ycayr B Poccuiickoit @enepanyun”
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http://www.iprbookshop.ru/7354.html
http://www.iprbookshop.ru/3168.html
http://www.iprbookshop.ru/75021.html
http://www.iprbookshop.ru/10710.html

7. Ilpuka3z Munskonompazputusi PO ot 21.06.2003 N 197 "O06 yTBepKIeHUH TOJIOKEHUS O
roCyJapCTBEHHON CHCTEME KIacCU(PUKAIMK TOCTHHHUI[ W JPYrHX CPEICTB pa3MelieHus"
(3apeructpupoBano B Muntocte PO 21.08.2003 N 4996)

8. TTOCT P 50645-94 "TypucTcko-3KCKypcHOHHOE oOcnyxkuBanue. Kinaccudukarus rocTuaui"
9.T'OCT P 51185-98 "Typucrtckue ycinyru. Cpencrsa pasmerienus. Oomue TpeboBanms"

10. T'octuHuyHOE M pecTopaHHOE Aeno, Typu3M. COOpPHHK HOPMATUBHBIX JTIOKYMEHTOB /
Cocrasutens: 0. BonkoB — Poctos: dennkc, 2010.

7.4. UuTepHET-pecypchl
C3U1Y pacnosiaraer JOCTYIIOM dYepe3 CalT HaydHou OumOmumorexu http://nwapa.spb.ru/

K CJIEAYIOIINM MOAMUCHBIM 3JIEKTPOHHBIM pecypcam:
Pycckoazviunvie pecypcol

. DNEeKTPOHHBIC YYCOHHKHU AJIEKTPOHHO - OnbmnoTednoi cucteMbl (ObC) «AHOYKCe»

. DNeKTPOHHBIE YUeOHUKHU 3NIEKTPOHHO — OubnuoreuHoi cuctemsl (IbC) «JIanby»

o Hayuno-npakTudeckue craThi 1Mo GUHAHCAM U MEHEDKMEHTY M3marensckoro moma
«bubmmoreka ['pebeHHIKOBAY

o CraThu U3 MEPUOAMYECKUX W3JIAaHUM MO OOIIECTBEHHBIM W T'YMaHUTApHBIM HayKaM
«Hct - Bpro»

o DHIUKIIONCINH, CIIOBAPHU, CIIPABOYHHUKH «PyOprKOH»

o [Tonubie TekcThl auccepTaumii u aBTopedepaToB DnektpoHHass bubnuoteka
Hucceprauuit PI'b

o WNudopmannonno-npaBoBbie 6a3sl - KoHCyabpTaHT mtoc, ['apaHT.

AHIJIOSI3bIYHBIE PECYPChI

o EBSCO Publishing — noctyn k MyabTHAMCHUILUTMHAPHBIM MMOJHOTEKCTOBBIM 0a3am
JaHHBIX PAa3ITMYHBIX MHPOBBIX U3/IATENBCTB MO OM3HECY, IKOHOMHUKE, (PMHAHCAM, OyXTaaTepCKOMY
y4eTy, TYMaHUTAPHBIM M E€CTECTBEHHBIM O0O0JAcTsAM 3HaHHH, pedepaTaM M MOJHBIM TEKCTaM
nyOMMKaIMi U3 HAYYHBIX U HAYYHO-TIOMYJISIPHBIX JKYPHAIIOB.

. Emerald — xpymHeiiliee MHpPOBOE H3IATENBCTBO, CICHHAIU3UPYIOIIEECs Ha
AIICKTPOHHBIX JKypHAIaX U 0a3ax JaHHBIX [0 SKOHOMHKE M MEHEKMEHTY. MIMeeT cTaTyc OCHOBHOTO
HUCTOYHHKA TpodeccuoHaIbHOM uHpOpManuu IS TpenojaBaresield, uccienoBareiei u
CIICIIMATUCTOB B 00JTACTH MEHEKMEHTA.

B03MOKHO HCIIOIB30BaHNE, KPOME BBIIICTIEPEUUCIICHHBIX PECYPCOB, U APYTUX IIEKTPOHHBIX
pecypcoB cetu MHTEpHET.

7.5. UHble HCTOYHUKH
1. OduumaneHeli caliT MUHHCTEpPCTBA CIIOPTa, TypU3Ma U MOJIOJIEKHOW monuTuku Poccuiickoit
denepanun - CBoOOAHBIN nocTyn U3 cetu MuTepHeT. — http://tourism.minstm.gov.ru
http://www.100menu.ru
http://www.allcafe.info
http://www.all-hotels.ru
http://www.nha.ru
http://horeca-spb.org

o gk wb
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http://nwapa.spb.ru/
http://www.all-hotels.ru/

7. http://www.hotel-spb.ru
8. http://www.planeta.ru
9. Xypnan "Orenp" http://hotelline.ru/hotel subscribe.php(ononHuTenbHas auTeparypa)

8.MartepuajibHO-TeXHUYECKasi 0a3a, HHPOPMALMOHHbIE TEXHOJIOTHH, TPOrPAMMHOE
ob0ecrieyeHue M MHGPOPMANMOHHBIE CIIPABOYHbIE CHCTEMbI

Ne n/n | HaumenoBaunue

1. Crenuanu3upoBaHHbIC KJIACCHI IS IPOBEACHUS JICKIIUNA U TPAKTUYECKUX 3aHITHI

2. CrneunanusupoBaHHas MeOEb U OPICPEACTBA: AyAUTOPUN U KOMIIBIOTEPHBIE KJIACCHI,
000pyI0BaHHBIE [10CAI0YHBIMU MECTAMU

3. Texuuueckue cpenctsa 00ydeHus: [lepcoHanbHble KOMIIBIOTEPHI; KOMIIbIOTEPHBIE IPOEKTOPHI;
3BYKOBBIC IMHAMHKH; IPOTPAMMHEBIE CPEJICTBA, 00ECTIeYNBAIOIINE TIPOCMOTP BH1€0(aiiIoB B
dopmarax AVI, MPEG-4, DivX, RMVB, WMV.

Ilpozpammnisle, mexnuueckue u 371eKmMpoHHbIE CPEOCHEa 00YyUeHUA U KOHMPOJIA 3HAHUTL
CHMYyOeHmos:

[TakeTsl mporpaMMHOrO oOOecredeHus OOImero Ha3HauyeHHUs (TEKCTOBBIE PEIaKTOPHI,
rpaduuecKue peaaKkTophl).

Kypc BkiIOYaeT uCIoIb30BaHME MporpamMmHoro obecneuenus Microsoft Excel, Microsoft
Word, Microsoft Power Point a1t HOArOTOBKH TEKCTOBOI'O U TAOJMYHOIO MaTepuaa, rpapuuecKux
WUTIOCTPALUH.

Metonbl  O0y4YeHHsT MPEINOJaralOT  HUCIOJIb30BaHUE HMH(POPMAIMOHHBIX  TEXHOJIOTHU
(KOMITBIOTEPHOE TECTUPOBAHKE, IEMOHCTPALNS MYIbTUMEAUUHBIX MATEPUAIIOB).

3aneiicTBoBaHbl MIHTEpHET-CEPBUCHI U 3JEKTPOHHBIE PECypChl (CIpaBOYHbBIE CHUCTEMBI, H-D,
Koncymbrant wnm [apaHT, TOWMCKOBBIE CHCTEMBI, JJIEKTPOHHAs TI0YTa, MPO(EeCcCCHOHAIbHBIC
TeMaTU4YecKHe 4aTbl U GOPYMBbI, CUCTEMBI ayJIM0 U BUJEO KOH(pEpEeHINH, OHJIAH SHIUKIONEIUH,
CIPaBOYHMKH, OMOJIMOTEKH, SJIEKTPOHHBIE yueOHbIE U YIEOHO-METOANYECKHE MAaTEPHUATIbI).

JlomyckaeTcsi MpUMEHEHHE CUCTEMbl IUCTAaHIIMOHHOTO O0yUYeHHsI ¢ MCII0JIb30BaHUE IIaThopM
TEAMS, Zoom, Skype for Business, CZ1IO Moodle.
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